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The Seas Beneath Us 


In the far, far geologic past eat inland Of this land, about 
sea once stretched from New! j to the oil fo 


Gulf of Mexico. The Sincl in this to find still more productive acres to meet the 
picture is examining evidence of t] fact demand 


50.000 acres now produce 


r Sinclair. It is the job of Sinclair scientists 


; of the Company's ever-expanding 
a familias type of marine | one of markets, 
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studied before the decision to d or not to 


drill can be made, 


Sinclair now has 11 million acres of hunting SINCLAIR 


lands for oil expanded from » | illion acres 
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ume area from Canada to the G 
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TELEPHONING FROM AUTOMOBILES, TRUCKS, BOATS The mobile telephone resembles an ordinary telephone, except 
that it contains a “push-to-talk”’ button. Conversations may travel part way by radio and part way by telephone line. Bell telephone 


companies can supply either complete mobile service, or furnish and maintain equipment for private radio systems. 


More and More Telephones 


Are Going Traveling These Days 


Bell System mobile telephone 


service —a big time and money 


saver —is growing rapidly. 

This service is now available in 
210 areas in the United States, in- 
cluding most cities of over 150,000 


and many smaller places. 


Traveling telephones are necessi- 
ties to many lines of business hav- 
ing vehicles on the road and to 


professional people. 

Often mobile service is the only 
way to reach quickly a moving car, 
truck or boat. And from a mobile 


telephone you can talk with your 
own dispatcher’s office or with any 


other telephone anywhere. 


Mobile telephones cut labor and 
vehicle-operating costs for many 
types of business. Bell System cus- 
tomers receive these advantages 
without capital outlay, equipment 
obsolescence or maintenance 


problems. 


This modern convenience is an- 
other example of how the telephone 
is being made useful to more and 


more people, 





GENERAL Two-way telephone service between 
4@ mobile telephone and any other telephone 


DISPATCHING Special two way dispatch service 
between 4 particular telephone at a customer's 
dispatching office and mobile units in his 


vehicles 


SIGNALING 


notify the driver of a particular vehicle to 


One-way, non-talking service 


comply with prearranged instructions, such as 
calling the office from the nearest telephone 


Bell Telephone System (p> 
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Your office 
can have a 
postage meter! 


® Even the smallest office can afford 
this desk-model postage meter. 

The DM is worth its low cost in 
convenience alone! 

@ In the first place, you get rid of old 
fashioned adhesive stamps, and stamp 
sticking, a stamp box, and frequent trips 
to the postoffice to buy postage 

® You always have the right stamp on 
hand for any kind of mail—print it as you 
need it, directly on the envelope. With 
your own small advertisement, 

too—if you like 

@ The DM supplies postage for parcels 
on special tape. Has a moistener for 
sealing envelope flaps. Keeps track of 
postage used on visible registers. Can be 
set for as much postage as you want 

to buy — and protects postage from loss, 
damage, theft. Saves time and effort in 
mailing—and saves postage! And 
anybody can operate it 

@ Ask the nearest Pitney-Bowes office 
for a demonstration, Or send the coupon 


PREG, Handy wall chart of Postal Rates 
with parcel post map and cone finder 


6 PITNEY-BOWES S. 
“) Postage 
* Meter 


Offices in 93 cities in 
5S. and Canada 


1788 Pacific St., Stamford, Conn 
Please send free) booklet, () wall chart to 
Name 

Firm 


Address 
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Jan One Kudos 
I am a very critical reader of the finan- 
cial press and I must compliment you on 
Forses’ “Seventh Annual Report on 
American Industry” . The information 
given looks to be the result of first-class 
in-the-field reporting G. M. Logs, 
New York, N. Y. 


i 
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I read Forses’ Seventh Annual Report 
on American Industry and found it very 
interesting —Joun E. McKeen, 

President, 
Chas. Pfizer & Co., Inc., 
Brooklyn, N. Y. 


Your January 1 issue was superb. If 
you will send me another copy, I want to 
put it in York's Public Library 

Frep Perxins, 
Perkins Battery Co., 
York, Pa 


You have done it again in a big way! 

I am sure the entire January 1 issue will 
be tremendously interesting to a wide 
the manufacturing world— 
at least it is to me Le.anp |. Doan, 
President, 

Dow Chemical Co., 

Midland, Mich. 


segment of 


Congratulations on your excellent cov- 
of all phases of industry 

—Watter J. Tuvony, 

The Chesapeake & Ohio Railway Co., 

Cleveland, Ohio 


erage 


Your Seventh Annual Report on Amer- 
ican Industry excellent and most 
These reports can certainly 
be stimulants to better performance 
I for 
I've 
$30 


omitted 


was 
informative 
and 
want to thank you for them 
wondering, though, why the 
electric utility industry was 
Lewis M, Sm™irn, 
President, 

Alabama Power Co 


one 
been 


billion 


The utilities, having appeared in every 


annual rating for the past six years, were 


that we might include other 


that 


omitted 8o 


industries have not been rated in 


some time. A special industry roundup 
of the utilities will be featured in one of 
our early spring issues.—Ep. 


Labor Support 


It is with great pleasure that we read 
your article captioned “Business Maga- 
zine Urges Higher Federal Pay Scale.” 
Lodge 1533 of the American Federation 
of Government Employees would like 
publicly to commend Forses for speaking 
out in defense of Federal employees. 

—Victor A. Wise, 
President, 

Lodge 1533, A.F.G.E 
Oakland, Calif. 


A Lamp for the Forgotten 


I look forward more to receiving the 
Standard Oil of New Jersey quarterly is- 
sues of Briefs and its house organ, The 
Lamp, than I do to receiving the dividend 
checks. Please include more notations 
such as are in the Stockholder Relations 
paragraph, January 1, page 72, regarding 
companies that send out first-class house 
organs and other literature to their 
stockholders. I really feel like the for- 
gotten man when I scrape and save 
enough to purchase 5 shares in a com- 
pany and receive no more than the 
mechanical distribution of dividends once 
in a while through the mails. 

Tepwarp A. Dumertz, Jr., 
Chicago, Ill 


Ring Them Bells 


My compliments to you upon your 
January issue. It contains a wealth of 
interesting informaticn. On page 59 ref- 
made to the distribution of 
locomotive bells by several of the rail- 
roads. Back in 1950 we started distribut- 
ing locomotive bells among the churches 
of the communities served by our rail- 
Our policy has been neither to sell 
nor to give these bells to individuals but 
rather to present them with the compli- 
ments of the railroad to the churches and 
to certain youth groups. The public re- 
action to this practice has been extremely 
favorable. If all railroads would adopt 


erence is 


road 


(CONTINUED ON PAGE 41) 
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Moneyman of the Airlines. Here's the story of United Air Lines and President 
Street as 

Forses tells how Patterson keeps his 
and profits 
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One day last year Forses President 
Bruce Forbes conferred with his 
father, Founder B. C. Forbes, on a 
matter of high policy. For two solid 
years, Bruce Forbes had studied and 
analyzed the business research field 
from the businessman’s viewpoint. 
His and recommenda-~ 
tion: that the Forses organization 
not only belongs in the field, but 
could fill a very vital need 

“B. C.” saw the idea as presenting 
an important chal- 
lenge. He felt that 
US businessmen 
too often get 
search on a lofty, 
theoretical _ plane, 
that what progres- 
sive managements 
really need are fac- 
tual findings that 
would be sound, in- 
terpretive and prac- 
tical. By its very 
nature, of course, 
the research arm of 
the Forses 
ization 
to be 


conclusion 


re- 


organ- 
would have 
completely 
separate and apart 
from the parent organization, and 
a skilled staff of men rich in re- 
search background and experience 
would have to be assembled. 

To this project, B. C. gave his 
wholehearted support and conta- 
gious enthusiasm, personally guided 
a good deal of its early planning and 
development. Though he did not 
live to see its fruition, this month 
Forses Researcu Inc. 
opened its doors 


officially 


Progressive Prospectus. Its man- 
date is simple: to provide the busi- 
nessman with accurate, significant 
research on business problems and 
to present it “from the business- 
man’s viewpoint.” That last is im- 
portant—and the crux of the Forses 
research concept. The businessman 
of 1955 may possess many talents 
and capacities but, by and large, he 
is not a statistician 

Thus it will be the aim of Forses 
RESEARCH to statistical 
findings into useful recommenda- 
tions, to answer such perplexing 
questions as: How can I increase 
productivity and lower production 
costs? How can I increase my share 
of the market? Equally important, 
Forses believes, is the need for 
“post report assistance,” a service 
very few research firms render 


translate 





Forbes’ “Pat” Coyle 


AT YOUR SERVICE 


their clients. It means working with 
management long after the original 
findings are reported thereby insur- 
ing maximum assistance to a client 
company 

To staff division, Forses 
scoured the field for 


its new 
the most sea- 
soned, competent and respected 
people in business economics and 
Forses thinks it is highly 
fortunate in the caliber of 


As general 


research 
men it 
has secured manager 
of Forses Researcn, 
it named M. (for 
Myron) Patrick 
Coyle, 47, a 


t)me 


long- 
business re- 
search specialist, 
who comes to For- 
pes from the Camp- 
bell-Ewald Co., 
where he was vice- 
president of  re- 
search, marketing 
and merchandising 
Before that, “Pat” 
Coyle served as di- 
rector of style and 
product research 
and as client counsel 
on public relations 
for the Opinion Research Corp. He 
is no readers 


stranger to Forses 


know him for his 


For 


who already 


meaty Research Business col- 


umn, which has appeared in Forses 


for almost a year now 


The Forres 
organization also brings to its new 
research division Nathan Goldfarb, 
a former officer of the American 
Statistical Assn., who joins the staff 
of Fornes Researcn as director of 
research. He with 
the US the Census. To 
work with General Manager Coyle, 
Director Goldfarb staff, 
Forspes ha most 


Prominent Personnel 


has also served 
Sureau ol 
and their 
also engaged a 
distinguished group of consultants, 
among whom are Irving D 
Ph.D., Professor of 
Tea her 5S 


versity 


Lorge, 
Education at 
College, Columbia Uni- 
Gerhart D. Wiebe, Ph.D., 
research psychologist of CBS-Ra- 
dio; Glenn N. Merry, Ph. D., Pro- 
of Marketing at New York 
School of 
Business Administration; William 
H. Childs, Ph.D., chairman of Hof- 
stra College's Division of Business 
To collect the 
which Forses 


fesso! 


University’s Graduate 


statistical data on 
Researcu findings 
and recommendations will be made, 
hundreds of seasoned interviewers 
will be in the field 











THE ECONOMY 





Spreaxine under the glittering dome 
of the Waldorf-Astoria’s Starlight 
Roof, Harlow H. Curtice, president of 
mighty General Motors, and a man 
who ought to know, gave short shrift 
to the pessimists. Risking what he 
called “his amateur standing as a 
business prophet,” dapper “Red” Cur- 
tice said that our gross national prod- 
uct will set a new high of around $370 
billion—topping 1954 (by about 3%) 
and even paling the 1953 record. Cur- 
tice based his predictions on, (1) a 
high level of employment, (2) a longer 
work week during the year and, (3) 
record consumer incomes. 

Turning to his own industry, he 
forecast a total output of 7.6 million 
cars and trucks, surpassing 1954's 
production of 6.9 million units and 
making 1955 the third biggest produc- 
tion year, behind 1953 and record 
1950. For GM, unit sales will be “the 
highest in our history.” 

Expansion. The occasion for this 
crystal-gazing was GM's glittering 
Motorama show. Board Chairman Al- 
fred P. Sloan, Jr., hard by his sleek 
new models and “experimental” cars, 
noted GM's $3.5 billion postwar pro- 
gram for expansion in just the U.S. 
and Canada alone. “We are getting 
into competition with the life insur- 
ance companies as far as dollar vol- 
ume is concerned,” he said, “. . . last 
year we sold $300 million of deben- 
tures and this year we are coming to 
our shareholders for $325 million in 
increased equity value.” He added, 
“I don't know what we're going to ask 
next year, but certainly as the years 
go on, the opportunity for expansion 
and development will continue to be 
tremendous.” 

Contraction, This is not to say that 
the economy was free of blotches 
Take for example, the 600 members of 
Local 1584, United Mine Workers: For 
these rugged anthracite miners, the 
year started poorly and the outlook 
continued to remain bleak. Last week, 
Philadelphia & Reading Coal & Iron 
Company, the second largest producer 
of hard coal, threw them out of work 
when it closed its Potts mine. A simi- 
lar blow hit 1,100 other P&R miners 
from the nearby Locust Gap mine and 
the Locust Summit central breaker. 
The breaker, one of the industry's 
largest, turned out 1.5 million tons of 
hard coal in 1954 compared with 
nearly 2 million tons two years be- 
fore, It suspended operations recently 
because of what one company execu- 
tive called “adverse conditions 
attended by overproduction and in- 
sufficient price realization.” Here was 


becalmed 
currents of prosperity. 
In 1953 P&R was the only one of the 
top six producers to eke out a profit, 
though it netted only about lc from 
every $6 of sales. For last year, re- 
sults were written in red ink. Said 
P&R President Edward G. Fox de- 
scribing the industry's prospects at 
the outset of 1955: 
harder 


one industry outside the 


“Tougher, leaner, 
’ Down Washington way, how- 
officials apparently did not con- 
the anthracite region of Penn- 
sylvania a major problem. Labor 
Secretary Mitchell told Congress that 


ever 
sider 


SECRETARY MITCHELL: 
jobs don’t depend on tariffs 


the employment situation has been 
improving and is now very good. 

Tariffs. Turning to another nation- 
al problem, Mitchell denied that tariff 
policies were responsible to any great 
extent for unemployment. Testifying 
before the House Ways and Means 
Committee, meeting to extend the 
Trade Agreements Act another three 
years and give the President substan- 
tial authority to cut tariffs further, 
Mitchell said that the Administra- 
tion's foreign trade program holds no 
serious threat to U.S. workers. He 
estimated that in 1952, when some 61 
million employed, 4.3 million 
jobs were generated by our import 
and export business. 

He agreed with various public and 
private analyses that the major fac- 
tors causing the rise in unemploy- 
ment in 1953 and 1954 were the shift 
from a defense to a peacetime econ- 
omy, the drop in Federal defense 
spending for new plants and equip- 
ment and a shift in business policy to 


were 


inventory liquidation rather than ac- 
cumulation. 

Budget. Also on the Washington 
scene, President Eisenhower handed 
Congress his all-important Govern- 
ment budget message. While still 
splattered with red ink, the 1,224-page 
document reflects the current Admin- 
istration’s program of retrenchment. 
Federal spending will be reduced $1.1 
billion in 1955-56, the President esti- 
mated. For this current fiscal year, 
ending June 30, he expects $63.5 bil- 
lion of spending and $59 billion of 
revenue to leave a $4.5 billion deficit. 
For the coming fiscal period he fore- 
saw $62.4 billion of spending, and rev- 
enues of $60 billion to cut the deficit 
to only $2.4 billion. 


mates for 


Revenue esti- 
both the current and the 
coming fiscal years assume Congress 
will extend existing corporate and ex- 
cise taxes, otherwise scheduled to be 
dropped April 1. 

Defense. As in all recent years, the 
national security program will take 
the largest share of the budget. The 
President estimated security spend- 
ing in the coming year at $40.5 bil- 
lion, 45% of the total. 

The budget highlights: 

® Increase of the debt ceiling past 
the $275 billion limit 

e A 50% reduction in spending for 
farm price supports. 

® A 3400 million increase in postal 
rates. 

@ Increased spending for 
with aircraft procurement 
holding at existing levels. 

© A request for $3.5 billion of new 
foreign military and 
funds. 

Building. But the economy was not 
leaning exclusively on defense spend- 
ing. On the home front, housing 
starts last year rose to 1,215,000, up 
10% from 1953 and second only to 
1950's record 1,396,000. After a rela- 
tively slow start at the beginning of 
the year, home building activities 
wound up the year with a flourish. In 
December alone work was begun on 
91,000 new dwelling units. 

On the industrial front, production 
in December topped the year-earlier 
level for the first time in 1954. And 
a further gain is indicated for the 
coming months by rising steel and 
auto output. Auto sales are keeping 
up also with new auto production 
levels. Retail sales of new cars 
climbed last month to 573,000—the 
biggest December volume in history. 
For the steel companies, mill order 
backlogs continued to rise, though ex- 
cept for a few items such as cold- 


guided 
missiles, 


economic aid 
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Which beats 


faster... 


a drummer or 


YOUR HEART? 


When ao march . . . such as “The Stars and Stripes 
Forever” . . . is played in standard marching time, the 
bass drummer beats his drum around 70 times a minute. 


Your heart, however, beats even faster . . . about 72 
times a minute or more than 4,000 times an hour. More- 
over, your heart, unlike the drummer, pever gets a chance 
to rest, save for a fraction of a second between beats. On 
and on it beats to pump about 240 gallons of blood 
throughout the body every hour, year in and year out. 


Multiply the heart's hourly output of work by the days, 
months and years that it functions during an average life- 
time, and you will realize how wonderfully sturdy and 
efficient the healthy heart is 


The heart also has remarkable reserves of strength and 
recuperative powers. Even after it has been seriously im- 
paired, the heart is often capable of continuing its work 
for years . . . if care is taken not to overburden it 


Yet, despite the strength of the heart, diseases of this 
organ lead all other causes of death. There are many reasons 
why fatalities from heart disease have mounted. For ex- 
ample, more and more people are living to older ages 
when hearts naturally lose their ability to carry on 

If you would keep your heart working efficiently through- 
out life, never wait for symptoms to jolt you into giving 








To help advance knowledge of diseases of 
the heart and arteries, the Life Insurance 
Medical Research Fund was established in 
1945. Since then, the Life Insurance com- 
panies supporting the Fund havecontributed 
more than five and a half million dollars to 
carry forward the work of 205 research proj- 
ects and 241 investigators. As a result of 
the Fund's program, a wealth of information 
of the greatest promise has been amassed. 
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it the consideration it deserves. Indeed, if you are approach- 
ing middle age, now is the time to help your heart by 
following such safeguards as these 


1. Have regular, thorough health examinations. These 
are important not only for detecting heart trouble 
early, but also for detecting other diseases that could 
affect the heart 


. Slow down after 40. Make a determined effort to elim- 
inate hurry, bustle and over-exertion from your daily 
life. If you want to continue sports, don't overdo 
them. 


. Don’t overeat. Mortality from heart disease occurs 
one and one half times more often among overweight 
people than among those of normal weight. This is 
reason enough for keeping your weight down 


Get the rest you need. Plenty of sleep and relaxation 
contribute much to both your physical and mental 
health. When you relax, so does your heart 


Should heart disease occur, it should not necessarily 
mean the end of useful, rewarding activity. In fact, even a 
damaged heart may outlast a much stauncher heart that 
is abused, providing a person really takes care of his or 
her heart and protects it against undue strain 


Please send me the free 
booklet, 55-F, “Your 
Heart.” 


Name 





Should You 


Invest? 


We always have had—and always 
will have — one answer to that: 
Yes, if you can afford the risks 
that are involved in any form of 
investment. 

But take a good look at that 
little word “if”, for unless you 
have adequate savings and ade- 
quate insurance coverage you can- 
not afford those risks. 

Let's assume, however, that you 
do have extra dollars. Should you 
invest them now? Again our an- 
swer is yes. Mind you, we're talk- 
ing about investing —- about put- 
ting your money to work in a 
business that will pay you a sub- 
stantial return over the years 
ahead. We're not talking about 
buying stocks today in the hope 
of making a profit tomorrow. 

“But,” you may ask, “Isn't the 
market too high?” That may or 
may not be true, We're not talk- 
ing about the market. . . about 
whether stocks on the whole are 
too high or too low, We're talk- 
ing about specific investment op- 
portunities —- the kind of oppor 
tunity that always exists in stocks 
or bonds for the man who wants 
to find employment for his sut- 
plus capital. 

If that’s the kind of opportu- 
nity you want to talk about, by all 
means come in to see us OF give us 
a ring. Or write us a letter about 
your situation, We'll do the best 
we can to help you solve your pat- 
ticular investment problem. 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 


rolled and galvanized sheets, the steel 
market was still far from boom pro- 
portions 

Milestone in the Air. On the trans- 
portation front, a monumental mile- 
stone has just been passed. For the 
first time in history, last year, domes- 
tic airlines carried more passenger 
traffic than did railroad coaches. And 
roughly two-and-one-half times as 
much traffic moves by coach travel as 
by Pullman. In prewar 1939, airlines 
were carrying less than 10% as many 
passengers as Pullman. By 1951, 
planes overtook the Pullman cars. By 
1954, with air traffic 29 times its 1939 
level, the airlines flew an estimated 
17.7 billion passenger miles. The rail 
recorded only 17.6 billion 
The next record to beat is the motor 
bus which accounted for 18 billion 
passenger miles last year. 

“It's competition,” said a United 
Air Lines official, explaining the gain. 


coaches 


“More salesmen, more service repre- 
| sentatives and executives are rushing 


about to best others in their industry 

and they want to get there fast.” 
Said another: “There’s a growing 
number of younger people who aren't 
seared to fly, as many oldsters are.” 
Still another: “Shifts in population 
are making for more air junkets to 
see the folks back home.” 

Beef Eaters. While all 
do not fly, all must eat 
front 


Americans 
On the meat 
we can look forward to choice 
cuts of beef remaining about the same, 
but hamburger and stew meat may be 
cheaper before the year is 
1954, the U.S. ate about 13 billion 
pounds of beef—a new record high 
of 79 pounds per capita, up from under 
77 pounds per person in 1953 and com- 
pared with only 55 pounds as recently 
as 1951. To provide the meat for this 
beef-eating binge, packers slaughtered 
a record 39.3 million cattle, about 2.6 
million more than the previous high 
in 1953 

Despite all this butchering, the na- 
tion's beef herds have 
duced. “We have about 57 million 
head of beef cattle in the country 
right now —just about what we had a 
year ago,’ says F, E. Mollin, execu- 
tive secretary of the American Na- 
tional Cattlemen's Association. “And 
we'll have about the same number of 
calves born this year as last,” he adds 

Cheap cuts of beef will get even 
cheaper the cattlemen are 
getting less for their cows which end 
up as stew meat. The cheaper cuts 
may also drop in price because of in- 
creased pork competition during the 
coming year. Hog slaughter was up 
15% in December 

Increased pork supply has driven 
prices down, after two years of 
skimpy supply and high prices, and 
consequently may attract 


out. In 


not been re- 


because 


customers 


8 


who had been eating beef rather than 
pay the high prices for pork. Price- 
wise, top grade hogs in the Chicago 
market hit a two-year low of under 
18c a pound. 

Hikes. Otherwise, however, there 
were no signs of a general slip in 
prices. While prices for some items 
went down, others went up. Price 
tags on tires and aluminum were 
marked up. And growing copper 
shortages threatened to boost that 
metal’s cost. Most major producers 
raised replacement tire prices by 
242% to5%. That means a 60c increase 
at the retail level for tires of the 
size used on the Ford and Chevrolet. 

Aluminum was advanced 1 cent a 
pound by Reynolds Metals Company, 
second largest domestic producer. 
Alcoa, industry leader, followed suit. 
U.S. copper companies, meanwhile, 
did not think they could hold the 
present price of 30c a pound. They 
cited curtailment of world supplies 
resulting from strikes at the big Rho- 
desian mines. 

Other prices, of course, will merely 
remain about the same. Agriculture 
Secretary Benson told Congress that 
prices farmers get for their products 
will not advance much above present 
levels. But, he added, most of the 
“difficult” postwar adjustment that 
began four years ago “has been com- 
pleted.” Mr. Benson promised that 
cotton prices will be supported in 
1955 at last year’s 90% of parity level 

Coffee. In answer to the public's 
hue and cry about the jump in coffee 
prices, a Senate Banking subcommit- 
tee reported that the increases be- 
tween December, 1953 and August, 
1954 were partly due to crop-killing 
frosts in Brazil during 1953. But the 
price rise went “far beyond that to 
be expected by the natural effect of 
the law of supply and demand,” the 
Senators declared. They criticized the 
New York Coffee and Sugar Exchange 
for its handling of coffee futures trad- 
ing. Cautiously, however, they decided 
to await the outcome of the current 
U.S.-Latin American study before 
recommending specific Government 
regulations. 

Tariffs. Still on the foreign front, 
Secretary of State Dulles told Con- 
gress that success for American for- 
eign policy in the battle against world 
communism may depend on Presi- 
dent Eisenhower's program for lower 
tariffs and a widened base of foreign 
trade. The Government, however, was 
not ignoring the interests of domestic 
industry. In the case of lead and zinc, 
when tariff rises were denied, stock- 
piling of these non-ferrous metals 
was stepped up. “Trade, not aid,” it 
was clear, would be stressed, but not 
to the point of interfering with the 
basic national interest. 
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“With all thy getting, get understanding” 


FACT AND COMMENT 
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CONGRESS TO INVESTIGATE THE MARKET 


With interest whetted by the news-making, record- 
setting stock market rise which followed the election, 
Senator Fulbright announced that his committee on bank- 
ing would shortly undertake an investigation to deter- 
mine why. When the market underwent a semi-spectacu- 
lar gyration following the increase to 60 per cent of 
margin requirements, the politicians’ 
determination was reinforced. The 
reaction of most Wall Streeters has 
been to shudder; to envision head- 
line-seeking, economically-ignorant 
officeholders carrying on an inquisi- 
tion designed to damage public faith 
in investment. 

On sober reflection much good 
can come from this investigation. 
True, if conducted in a half-baked, flamboyant manner, 
the public’s faith in the nation’s economic future could 
be shaken and a market drop could put a damper on 
over-all prosperity during the months ahead; but a 
soundly conceived, honestly motivated Congressional 
study of the stock market could be most fruitful in 
several directions. 


Senator Fulbright 


In the first place, it can educate the committee mem- 
bers and great numbers of the public as to the operation 
of a free enterprise system. Such education in the 
functioning of the system which has given America the 
highest standard of living in the whole world will be all 
to the good. 

Secondly, from a thoroughgoing investigation can come 
recommendations for the further safeguarding of security- 
holders. In this connection there is, on the debit side, 
reason to believe that perhaps more stock is bought on 
margin than would appear obvious from the statistics 
If this regulation is being by-passed to any appreciable 
extent, the loopholes, plainly, should be plugged. On the 
plus side, I think it is reasonably certain that a fair- 
minded investigatory committee will find one of the 
“villains of the piece” in the lack of more liquidity in 
the capital gains tax. In a market that has risen steadily, 
most securityholders feel somewhat “locked in.” 

Politically, I am dubious that a move to reduce sharply 
the capital gains tax is likely to succeed, but after Wash- 
ington’s investigation there is apt to be more understand- 
ing as to how a reduced capital gains tax would make 
for a greater supply of stocks even in a rising market. 

Apropos of this point, Lucien Hooper wrote (Forses, 
January 15): 


“I know hundreds of people who would be willing to 
take profits in their life insurance shares, for instance, if 
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the tax were 10% or 12% on long-term profits instead of 
25%. I would guess that 90% of all the General Motors 
(102) stock now outstanding cost the present owners less 
than half its current price. Probably 95% of the owners 
of International Business Machines (362) paid less than 
65 for their stock. I imagine 90% of the owners of Lincoln 
National Life (385) paid less than 100. Just figure what 
it would cost them, with a 25% capital gains tax, to sell! 

“It might also be remarked that if the Federal Govern- 
ment wants to share in this big market through larger tax 
collections, it can do so in a big way by reducing the 
capital gains tax. I would guess that the capital gains tax 
yield would increase 200% to 400% each year if the tax 
were made 10% instead of 25%, and I suspect that this is 


an overconservative estimate So here is your argument, 


Representatives and Senators: cut the tax rate on capital 
gains and you will (a) “tame” this rise in stocks and (b) 
increase the Government's revenues Don't forget that 
8,000,000 people or more hold stocks! Most of 


them 
vote too!” 


It is hoped that those who conduct this investigation 
will do so with a keen awareness that they are, in a 
sense, playing with the proverbial dynamite. Wild accu- 
sations and unsubstantiated conclusions springing from 
political motivations could shake the public’s confidence 
and bring on a very serious decline. I don't believe this 
is likely. Properly handled, the investigation could be 
helpful to all concerned 


a 
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AID TO EDUCATION 


The greatest insurance that this country will continue 
as a free nation with a high and increasingly higher 
standard of living lies in the continuous improvement, 
broadening, and strengthening of our system of education 
The scientists, technicians, engineers, salesmen, econo 
mists, and all other categories responsible for the success 
of a business are all products of the American system of 
education. 

The fact that we enjoy and the great majority of us 
value highly our free enterprise system is because we 
have some understanding of what makes it tick. The 
capacity to enlarge one’s understanding is one of the 
lasting fruits of a good education 

The fact that most Americans have learned to treasure 
freedom to the extent that they are willing to die preserv- 
The fact 
that we can, by and large, carefully evaluate both the 
obvious, and particularly the more subtle, attacks on 
individual liberties speaks well of that system 

But private educational institutions, in the face of a 
vast increase in demand for thei: 


ing it is a tribute to our educational system 


facilities, and the 
enormous increase in their cost of operation, need greater 





help than is now being made available. Voluntary sup- 
port by individuals alert to the need is no longer suffi- 
cient. The business community must increasingly come 
forth with financial help. Wisely, the government permits 
companies to contribute up to five per cent of net in- 
come for educational purposes tax free. Able manage- 
ment, viewing its responsibilities in the broades: sense, 
can readily recognize the many benefits to its own stock- 
holders in generous support of higher education, for 
from these institutions, for the most part, come the men 
running our companies. And the struggle to preserve 
the free enterprise system against political excesses and 
theorizing socialists rests always in having a majority of 
the people know, understand and value that system 
They must further the capacity to recognize the things 
that can threaten it 

Harlow Curtice, president of General Motors, the other 
day at a luncheon announced some of the details of a 
most carefully conceived expansion of this giant's volun- 
tary support of American colleges and universities 
Typically, the General Motors plan is well engineered 
and Mr. Curtice’s explanation of General Motors’ motives 
reflect his grasp of a very simple, fundamental truth 


“The material, intellectual and spiritual development of 
mankind rests on the accumulation of knowledge and the 
development of constructive leadership. A fundamental 
duty of society is to preserve knowledge, increase it, and 
transmit it to successive generations. For the accomplish- 
ment of this purpose, colleges and universities are prime 
instruments 

“It is not too much to say that the future of our nation 
even its very survival—is in the hands of our institutions 
of higher education 

“The nation’s need for scientists, engineers, scholars, 
artists, administrators, and specialists of all kinds has 
grown and continues to multiply. Of more basic impor- 
tance is the need to develop a nation of informed citizens 
and to foster, in an expanding student population, the 
ability and will to achieve a society that increasingly 
offers freedom, opportunity and dignity to all its members 

“Because of present trends, demands on colleges and 
universities are accelerating. At the same time, in the 
case of the private colleges and universities, traditional 
sources of institutional funds are drying up.’ 


In the year just past, General Motors has spent two- 
and-a-half million dollars in financial support of higher 


education. Under the newly announced expanded plan 
of scholarship aid and direct grants, this corporation 
within the next four years will be spending four-and-a- 
half million dollars annually in financial support to 
higher education! True, few corporations could match, 
on a sustaining annual basis, such a program but there 
are very few companies, large or small, that cannot make 
some investment in the support of our educational system. 

In determining what direction this should take, every 
president, every board of directors, every individual 
running a business can gain for themselves a thrilling ex- 
Whether it is $100, $100,000 or $1,000,000, sitting 
down with educators to decide how and what form such 
aid should take in itself will be enlightening and en- 
couraging 


perience 


We take out all manner of insurance against the hazards 
and risks of operating a business. Aid to education 
should be considered by wise management as a basic 
part of any such program. 


CUBA AND BATISTA 


Recently I paid a brief visit to Cuba to determine how 
this close neighbor is doing. My own interest was aroused 
during the recent “election” which returned President 
Batista to office. By election day the opposition had 
withdrawn on the grounds that the elections were not 
free and filled with fraud and coercion. Most Americans 

think of Cuba only as a gay Havana 
playground and few are familiar 
with its economy, although it is an 
important customer for our exports, 
and the source of almost one-third 
of our sugar supply. That is Cuba’s 
main trouble. It is almost totally 
dependent on a one-crop economy- 
sugar. During the war and the 
years immediately following the 
sugar planters enjoyed enormous prosperity, but when 
prices slumped the Cuban economy took a nosedive. Last 
year, unemployment was estimated to run as high as 20 
per cent. The government has made ineffectual attempts 
at diversification. Seventy per cent of its rice, the staple 
food of the people, is imported from the United States. 
Batista is now making an effort to develop some of 
Cuba's potential mineral wealth and to increase its own 
rice production 


President Bati«ta 


Most impressive to the visitor is the vast program of 
public works. On all sides, monumental buildings are 
going up to house government agencies, and the expan- 
sion of road construction and the building of new hospi- 
tals and schools is going on at an impressive pace. 
Cubans, like so many South Americans, are very partial 
to real estate as an investment. With their enormous 
war-year profits many are investing in real estate and 
erecting impressive new apartment houses. The wealthy 
Cuban is extremely so, but the standard of living of the 
average Cuban is very low and there is only a very small 
“middle class” to bridge the gap. 

Batista is the government. He has twice seized power 
unconstitutionally, but seems sincere in protesting that 
he wants to rule constitutionally. But, unquestionably, 
he is more concerned with ruling than with constitutions 
With a firm grasp on the army and police, law and order 
are maintained in a country that has often known insta- 
bility. Most Cubans, however, seem to have a yearning 
for constitutional liberty, with the intelligent Cuban look- 
ing to the day when a government dedicated to freedom 
can be installed and maintain itself. Corruption has 
sapped the integrity and ideals of virtually every admin- 
istration. There seems to be a resigned acceptance of it 
among those who stop fighting it. 

It is conceivable that Batista may recognize that his 
most lasting memorial will not necessarily be any con- 
crete edifice but the establishment, with whatever vigor 
is necessary, of genuine liberties and the functioning of 
constitutional government. Some who know him well 
indicated to me that Batista’s mind is moving in this 
direction, although the last “election” seems a great con- 
tradiction of this observation. 

As for Cuba and its outlook today, Batista made the 
most apropos summary: “Cuba goes from joy to misery 
as the sweet product has or has not an adequate demand.” 
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THE “NAUTILUS” 


Atomic Sub and Builders Rely on World’s 
Greatest Lubrication Knowledge 


With the sailing of the “Nautilus” 
—world’s first atomic-powered subma 
rine—the U.S. Navy crossed the thresh 
old of the atomic age 

Socony-Vacuum is proud that it has 
been able to play a dual role in this most 
significant event 

First, famous Socony-Vacuum lubri- 
cants are now protecting vital machin 
ery aboard the “Nautilus.” 


Second, Electric Boat Division, Gen- 


eral Dynamics Corp —builder of the 
“Nautilus”—relies 100% on our lubri 
cants and a program of Correct Lubrica- 
tion to protect its plant equipment 
has done so for the past 34 years! 

We wish the “Nautilus” 


all success pledge our continued 


and her crew 
cooperation, in every way possible, to 
the Navy and its suppliers, toward the 
end of keeping America and her allies 


strong 


A snorkel intake tube being machined to 
very precise tolerances on one of the large 
lathes in the Groton plant, 


Hydraulic bender shapes section of 8-in, 
steel pipe in two minutes, This operation 
formerly took a full day 


SOCONY-VACUUM OIL CO., INC. 


The Makers of Mobilgas and Mobiloil 
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CANNY CALIFORNIAN 


A decade ago, Standard of California was a stay-at- 
home, operating almost entirely within its home 
state. Now it ranges the world, boasts the fanciest 
profit margins among the integrated majors. 


In the foothills outside of tiny Taft, 
California last month, hard-hatted 
drilling crews sank diamond bits deep 
into the tan earth of the rig-pocked 
Sunset Field. To get the 1,600-2,000 
barrels of crude oil a day expected 
from the hole, they had drilled down 
to what geologists call the Exeter 
sands, Ordinarily, this is not a par- 
ticularly deep formation. But at Sun- 
set, which is ringed by literally 
hundreds of worked-out wooden rigs, 
it lies deeper than any well has ever 
reached before. 

For reserved, aristocratic Ralph 
Gwin Follis, 52, chairman of $1,532.2 
million (assets) Standard Oil Com- 
pany of California, the well had par- 
ticuiar significance. Formerly, it was 
possible for a company like Standard 
of California (known in the industry 
as “SoCal”) to find its crude in Cali- 
fornia, refine it in California and sell 
it through California outlets. These 
days, however, although California is 
the nation’s second largest oil pro- 
ducing state (first: Texas), its car- 
happy citizens burn up far more gaso- 
line than those of any other state 
Each year, California car owners use 
some 1,000,000,000 more barrels of 
gasoline than do even those of more 
populous New York State 

As a result, California has changed 
from an oil exporting state to an oil 
importer, and the state’s oil companies 
have changed with it. California- 
Union Oil, for instance, went 
looking for oil outside the state for the 
first time in 1940, while neighboring 
Richfield two years ago started poking 
its drills into such far-off places as 
Peru. Follis, too, has felt the change. 
Where his refineries were able to ob- 
tain 85% of their domestic crude from 
California in 1944, the figure was 
down around 50% last year. But Follis 
has been able to keep his California 
reserves high by drilling into deep 
formations, as at Taft. He has also 
strengthened SoCal’s worldwide oper- 
ations, formerly of minor importance. 
In the process, he has made money 
for every barrel of oil he has mined, 
built up one of the most attractive 
earnings positions in the industry. 

Depth & Dollars. An investor look- 
ing at SoCal’s balance sheet is im- 
mediately struck by two facts: as the 


based 


world’s third largest crude producer, 
SoCal’s long arm reaches around the 
globe for production. It has also main- 
tained a firm grasp on the highest 
profit margins among the major inte- 
grated oil companies (see chart). 
SoCal, in fact, brings more of its sales 
dollars down to pretax profits than 
even giant Jersey Standard, whose 
$5,371.8 million assets make it by far 
the largest company in the industry 
In its ability to squeeze the highest 
possible dollar value from a barrel 
of product, only import-heavy Gulf 
stands with the West Coast money- 
maker; but Gulf does not do so handi- 
ly on a sales-to-profits comparison. 

During 1954, in general a disap- 
pointing year for the industry, Stand- 
ard of California’s fortunes rose high. 
Under Follis’ able hand, SoCal prob- 
ably set a new record for earnings 
(not yet announced), hiking them 
above $200 million for the first time 
in its history. With almost 2,000,000 
outstanding last year, 
SoCal was considered a good bet to 
rack up 1954 profits of about $7 a 
vs. $6.61 in 1953 

How has Follis done it, in the face 
of the 
in California? 


more shares 


share 
changing production picture 
Wall Streeters, poring 
over their statistical charts and tables. 
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SoCal’s FOLLIS: 
a long reach, a firm grasp 


agree in attributing SoCal’s profits to 
the fact that it produces far more 
profitable crude oil worldwide than 
its refineries use, sells the excess at 
a tidy profit. Oilmen, however, see still 
another factor in Standard of Cali- 
fornia’s extraordinary earnings. To 
SoCal’s heavy crude production, they 
add the profit-making power of deep- 
er, more productive wells. Where the 
industry averages about 17.3 barrels 
of oil per day from each of its wells in 
the U.S., Follis’ wells average 39.5 
barrels a day apiece. In Louisiana, 
where the average well produces 47.8 
barrels a day, Follis’ yield is 143.3 
barrels. This is all-important: in 
the petroleum industry, productivity 
means profit and crude means cash 
On average, a barrel of crude oil sells 
for around $2.90 (the price varies by 
area); the same barrel, after refining, 
generally brings less than $1 more. 

Follis has been particularly fortu- 
nate in his California location. Cali- 
fornia wells generally are more pro- 
ductive than wells in the rest of the 
U.S. Moreover, the state has no com- 
missions regulating the amount of oil 
an operator can take from a well, al- 
though voluntary cutbacks are in 
effect. Thus California-produced 
crude, so close to a booming market, 
has become more precious than the 
nuggets in the Gold Rush days. 

Well aware of his advantage, Follis 
has kept his California crude at home. 
Formerly SoCal service stations in 
Utah, Nevada and eastern Washington 
marketed California-produced crude; 
now they are supplied by a Salt Lake 
City refinery which carries Colorado 
and Wyoming crude through its 
SoCal’s British Columbia re- 
finery is being converted to use 
Canadian crude, replacing the Bear 
State “pete” it once fed on. 

Won't these changes, some Wall 
Streeters have asked, affect SoCal’s 
lofty pretax profits? “Not at all,” re- 
plies Follis. SoCal’s Salt Lake City 
refinery, which once got its crude from 
California, now gets its supply from 
an oil field a scant 200 pipeline miles 
away; similarly, the British Columbia 
refinery is now only 700 miles from 
the fields that feed it. 

SoCal has discovered one-third of 
all the oil found in Western states (its 
most valuable reserves are in Califor- 
nia, tre Gulf Coast and West Texas) 
Follis, however, has still another 
source of crude: extensive overseas 
holdings, which bring a flood of low- 
cost foreign crude to augment domes- 
tie production. At the peak period of 
importation during the Korean War, 
Follis’ famed, giant Long Wharf at 
Richmond, California was unloading 
80,000 barrels of foreign crude a 
day. By the end of last year, with 
demand off and industry stocks high, 


stream 
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Follis had slashed imports from Vene- 
zuela and the Middle East to 20,000 
barrels a day. But even that amount 
made up nicely for California’s short- 
age of high gravity crude. 

The Big Thirst. Under Follis, SoCal’s 
thirst for crude, which has driven its 
crews onward ever since they first 
hunted oil for lamps in Pico Canyon 
in 1876, has never flagged. Always a 
production pioneer, SoCal last year 
made the first oil discovery off the 
shores of Texas since Congressional 
passage of the Submerged Lands Act. 
Popular opinion notwithstanding, the 
Gulf Coast has thus far produced only 
a trickle of oil. But SoCal, which was 
drilling in the Gulf long before the 
Tidelands controversy muddied the 
US.’s political waters, produces 50% 
of the area's “trickle.” 

Actually the new well is the first 
payoff SoCal has had on offshore ex- 
penditures, which have now topped 
some $7.5 million. Follis’ production 
chief, lanky Gage (“Bud”) Lund, is 
highly optimistic about the blue 
waters of Texas and Louisiana, whose 
bottomlands are a carbon copy of the 
oil-packed sands on shore. “We hope,” 
he says, “to have volume production 
from the Gulf in about three years. 
Don’t forget we were held up for two 
years by differences between the state 
and the Government.” 

Follis and Lund are also keeping 
close tabs on still another good off- 
shore bet: the coast of California it- 
self. These lands have been producing 
oil for years, but under the state’s 
present, complicated laws, drills can- 
not operate offshore from piers or 
platforms. This legislation is aimed at 
preventing defacement of beaches by 
drilling rigs and pollution of the 
waters. Texaco and Monterey Oil 
teamed up to exploit a loophole in the 
law, built a man-made island offshore 
and put down their drills from it. The 
only other method of reaching off- 
shore pools at present is “whipstock- 
ing.” Under this system, the well is 
dug downward on shore and then 
snaked out under the ocean bottom to 
the oil deposits. The well stem may go 
as far as a mile and a half out from 
land, down as far as 5,000 feet. 

The California legislature is cur- 
rently considering a law permitting 
offshore exploration and development 
similar to that of the Gulf Coast. Such 
California offshore production in shal- 
low waters would be more profitable 
to SoCal than even its Sumatran 
imports. But if the law is passed, as 
is probable, the undersea lands will be 
no watery road to riches. Follis’ Gulf 
Coast crews struggle against hurri- 
canes and frequently 10-foot waves 
bring drilling to a complete halt. Off 
California, nature is an even more 
formidable opponent. 
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-—TOP MONEYMAKER 


With more production per well and a high percentage of 
foreign crude imports, Standard of California now boosts 
the widest profit margins* among the majors. Here ishow = =—_ 
its profit margins have averaged ovt 
over the post fiv.. years 
A 























*Pretex profits as % of sales 
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The terrain on the floor of the 
Pacific is another headache. Where 
Gulf Coast tidelands fall off at a fairly 
gradual rate, California’s offshore oil 
lands drop away rapidly. Since under- 
water drilling at greater depths than 
100 feet have never been attempted 
except at Lake Maracaibo in South 
America, drillers face an entirely new 
set of problems in the Pacific. “Sure, 
you can drill deeper than 100 feet,” 
says Lund, looking at his oceanogra- 
pher’s chart of the Pacific, “provided 
you want to build a drilling platform 
like a skyscraper and spend a whale 
of a lot of money doing it.” Normal 
offshore drilling already costs two to 
seven times as much as inland pro- 
duction. “Oil, to us, is not oil,” says 
Lund, “if you can’t make a profit out 
of it.” 

Cats & Costs. Traditionally, refining 
is not a conspicuously moneymaking 
operation. Where all-out crude pro- 
ducers like Amerada and Honolulu 
Oil pile up pretax profit margins of 
24.7% and 39.2%, respectively, a 
crude-deficit refiner like Pure Oil 
generally shows only a 10.4% operat- 
ing profit on sales; Sinclair, with one 
of the lowest crude-to-refinery ratios 
in the business, was able to return 
only 9.6% on sales in 1953. 

Nevertheless, Follis is heavily com- 
mitted in refining. Although his pro- 
duction of crude oil and natural gas 
in the Western Hemisphere reached an 
estimated 122,430,000 barrels last year, 
his refinery runs were even higher: a 
staggering 156,200,000 barrels. SoCal 
however, is still a crude producer 
on balance, selling off its excess crude 
to less fortunate companies, though 
much of the crude its refineries proc- 
ess is imported. Thus while SoCal’s 
Eastern Hemisphere refinery runs 
totaled 80,175,000 barrels last year, its 
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production topped 118,540,000 barrels. 

Follis, of course, cannot afford to 
overlook refining in his search for 
profits. Crude is valueless unless 
someone sells it as refined product. 
These days compression ratios in ca 
engines are rising. Consequently they 
need more powerful gasolines. Thus 
Follis—like other oilmen—spent a 
high-octane $58 million during 1954 
alone to upgrade his refinery opera- 
tions. At E] Segundo, Calif., he put on 
stream a new $20 million catalytic 
cracker, which, with a new residuum 
stripper, will cut the yield of residual 
fuel oil at the refinery and increase 
the output of higher-profit aviation 
and automotive gasolines. He also be- 
gan building a second catalytic 
cracker for basically the same purpose 
at Salt Lake City, and added a cata- 
lytic reformer at Perth Amboy, N. J. 

Tourist Trap. Follis perhaps has a 
closer interest in marketing (ie., 
selling gasoline) than even such all- 
out refiners as Atlantic and Sun. This 
interest is not merely academic 
Standard of California stands as the 
only major in the industry with a 
company-owned and operated chain 
of service stations. Although Humble 
owns a number of stations, they are 
manned by independent agents, rather 
than by company employees. Follis’ 
1,100 Standard stations on the West 
Coast constitute the largest group of 
stations in the U.S. under one man- 
agement (adding to their sales volume 
are 6,000 independent “Chevron” gas 
stations on the West Coast and a chain 
of “Calso” stations along the Atlantic 
Seaboard). 

SoCal’s service stations have lifted 
many an eyebrow, both in the industry 
and in Wall Street. For if refining is a 
hardscrabble business, marketing is 
even more so. Any gas station dealer 





will confirm that fact. “If all you sell 
is gasoline,” comments a New Jersey 
dealer, “you're in the poor house 
before you know it. You got to repair 
cars and sell oil and other stuff. Even 
then, it’s no gold mine.” 

Follis himself understands his com- 
petitors’ skepticism. “The fact that no 
other company does it,” he admits, 
“indicates that we must be out of step. 
3ut in a tourist area like San Fran- 
cisco, it permits us to see that the cus- 
tomer gets standard service in our 
stations.” The tourist, SoCal reasons, 
will then return home converted to its 
products, “Economically,” Follis adds, 
“it is entirely sound, Even if we only 
break even on the stations, it is not a 
penalty for us. We've sold our gasoline 
and we've made a possible new cus- 
tomer.” In many ways, his reasoning 
is logical. An oilman's greatest delight 
is to find a dirty washroom in a com- 
petitor’s station, an event that always 
produces the comment, “They're ruin- 
ing themselves.” 

Follis’ marketing outlets not only 
cover most western states and from 
Virginia north to New England, but 
extend into Canada, Central America, 
Hawaii and Alaska as well (“We went 
into Alaska with Jack London,” quips a 
SoCalexecutive). Long the number one 
marketer in Hawaii, SoCal strength- 
ened its position last year when Follis 
announced his intention to build the 
island’s first complete, modern oil re- 
finery. When completed, the $30 mil- 
lion plant will process an estimated 
20,000 to 50,000 barrels of crude a day 
Thus while the booming West Coast 
market is attracting stepped-up com- 
petition from Continental, 
Vacuum’s General 


Socony - 


subsidiary and 
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SoCal OFFSHORE RIG (OFF LOUISIANA): , 


other oil companies—“One of those 
things we have to expect,” say Follis 

SoCal itself is slowly moving out- 
ward 

But why Hawaii? Follis has a logical 
explanation. “For one thing,” he ob- 
‘there seems to be a general 
population trend to warmer areas. 
Then, too, we've been established in 
Hawaii for a good many years. In the 
past 


serves 


California has had vast excesses 
of crude, and Hawaii has been a 
market.” The isiand has still 
another attraction. As the “Crossroads 
of the Pacific,” Hawaii is in a strategic 
position to receive Follis’ Indonesian, 
Middle Eastern and Venezuelan crude, 
to say nothing of the possible produc- 
tion his crews are seeking in Aus- 


natural 


tralia 

Chemical Complex. Despite the di- 
versity of California Standard’s oper- 
ations, Follis is pumping profits from 
still another gusher: petrochemicals 
the infant giant of the oil industry 
Unlike such enthusiasts as Phillips’ 
Kenneth Stanley (“Boots”) Adams, 
who wants to raise petrochemicals to 
50% of his sales, Follis has no inten- 
tion of winding up half-chemical, half- 
oil. His view is that an oil company 
can contribute to, and compete with, 
the chemical industry only to the ex- 
tent that the oilman possesses certain 
useful by-products from his own 
operations. Although popular talk 
and countless financial headlines pic- 
ture oilmen as plunging wildly into 
petrochemicals, Follis’ policy is similar 
to that of such other industry leaders 
as Texaco’s J. Sayles Leach and Sin- 
clair’s Percy Craig Spencer. “It would 
be foolish,” says Follis, “to think the 
grass is greener on the other side of 
the fence.” 

The canny Californian has never- 


ld 


in California, an equal opportunity 


theless let no mold form on his test 
tubes, spends roughly $6 million a 
year looking for new products. But 
SoCal’s petrochemical ventures have 
followed a definite, planned pattern 
Except for his insecticides, garden anc 
agricultural pest control products 
(which are not actually petrochem- 
icals), Follis maintains a policy of 
supplying the raw materials to chemi- 
cal manufacturers and letting them 
make the finished product and the 
consumer sale. Two of his big petro- 
chemicals, consequently, are 1) a key 
material used by the soap industry 
for household and industrial deter- 
gents, and 2) a basic chemical that 
duPont uses in its “Dacron” polyester 
fiber 

Follis went deeper into petrochem- 
icals last year, opened a new $4 mil- 
lion phenol plant at Richmond, the 
first of its type in the West. Typically, 
the phenol will be used by industries 
ranging from plastics to plywood. This 
year Follis will enlarge the Richmond 
operation with a plant capable of 
turning out 50,000,000 pounds a year 
of isophthalic, a raw material used by 
the plastics industry for surface coat- 
ings 

Follis’ policy of petrochemicals-in- 
their-place has paid off. Last year So- 
Cal’s chemical sales soared to $75 
million, the highest level in its history. 
Follis remains determined not to ex- 
pand in petrochemicals strictly for 
their own sake. “We can’t compete 
with the chemical industry as such,” 
he contends. “I don’t know myself 
how fast we'll grow in petrochemicals.” 

The Mysterious East. While Wall 
Street puts a premium on petrochem- 
ical production, its denizens have 
shown a tendency to shy away from the 
securities of the international oil com- 
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panies. Lehman Brothers’ portfolio, 
for example, carries $63.2 million in 
oil securities, yet, except for a heavy 
slice of Jersey Standard, confines its 
holdings primarily to all-American 
producers. One reason: the danger of 
war or political unrest cutting off the 
foreign profits of the international 
giants." “Sometimes,” admits one 
Wall Streeter, “I think we act as 
though the Middle East’s deposits are 
of coal, rather than oil.” 

Certainly a company’s operations 
can be traced by its price-times-earn- 
ings ratio. When the big bull market 
caught its breath last month, investors 
were buying Standard of California 
and Socony at roughly eleven times 
their projected 1954 earnings, and 
Gulf at ten times estimated earnings 
Even blue-chip Jersey Standard was 
moving at only about twelve times 
probable earnings, although the mar- 
ket in general was sailing along at 15.3 
times earnings (vs. 18.4 times earn- 
ings in late 1936). But, although 
many analysts felt oil securities were 
somewhat overvalued, Standard Oil of 
Indiana and Shell Oil, both of which 
confine their operations to the US., 
were selling at fourteen times 1954 
earnings. Many professional buyers, 
on the other hand, prefer the inte- 
grated giants, since their great cap- 
italization permits trusts, funds and 
other heavy investors to move large 
numbers of shares a week without un- 
duly disturbing the market price. 

Follis, however, has plenty of con- 
fidence in the security of oil opera- 
tions in the Middle East. “I take,” he 
says, “a philosophical view of our 
foreign production. The Middle East 
would seem to be vital to the economy 
of the free world, so that the likeli- 
hood of our losing it is practically 
nil.” Gage Lund stresses another 
factor. “Our eggs,” he says, “are in a 
lot of baskets. Even if the Middle 
East did go out, we would still have 
production in Indonesia and 
where.” 

Actually SoCal is entirely depend- 
ent on foreign crude at only one US. 
refinery, its Perth Amboy, N. J. opera- 
tion. Furthermore, it has managed to 
hold its Middle East investment down 
to less than $12.3 million on its balance 
sheet, and has as much production 
in the Western as in the Eastern 
Hemisphere. Few of the international 
oil operators have as much insurance 
against insurrection. Gulf, for in- 
stance, mines three times as much 
crude overseas as it does in the US., 
relies on the Eastern Hemisphere for 
about 45% of its earnings, with over 


else- 


*Exception: when farflung Royal Dutch 
went up on the Big Board last summer, 
it was quickly bid up from 50 to 68, 
eventually broke 70. 
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half its crude coming from the tiny 
sheikdom of Kuwait alone. 
Pioneering & “Pete.” One reason So- 
Cal is sitting pretty profitwise is its 
venturesomeness. As a top oil analyst 
puts it: “They've always been the 
entrepreneur of the industry. They 
have never been afraid to take a 
chance even on something that looked 
like mere speculation.” The statement 
is quite true. From its beginnings as a 
loose alliance between the Standard 
Oil Company (Iowa) and Pacific 
Coast Oil in 1890, SoCal suddenly took 
a big jump by acquiring Pacific Coast 
Oil. By this move, it underwent a 
metamorphosis from a mere seller of 
oil products to a fully integrated oil 
company, engaged in the four 
divisions of the 


major 
industry —producing 
transporting, refining and marketing 

In 1911, the California company was 
cut loose from the Standard Oil em- 


oe 
OIL IN THE DESERT: 
a big gamble paid off big 


pire by the Supreme Court’s historic 
decision dissolving for all time the 
corporate ties between the many 
Standard companies. In 1926, flexing 
muscular assets of over $100 million, 
SoCal again took a big chance by 
buying the Pacific Oil Company. Since 
Pacific was solely a crude producer, 
SoCal was now in big-time produc- 
tion and on its way to the big money 

Still thirsty for crude, the SoCal 
eye fell on little Bahrein in the Per- 
sian Gulf. There was no reason to 
suspect oil on the island, except that 
it was a few miles south of petroleum- 
rich Iran. SoCal drills went probing 
anyhow. By 1932, they brought in a 
wildcat that produced 1,500 barrels a 
day. Three years later SoCal was 
getting 6,500 barrels a day from the 
island. Since The Texas Company had 
extensive marketing facilities in the 
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area, SoCal swapped a half interest 
for Texaco’s extensive marketing out- 
lets east of Suez, later pushed into 
Sumatra. But SoCal, like Nathan Bed- 
ford Forrest, had gotten there fustest 
for the mostest profits 

In 1933, SoCal trail-blazing 
again. Reasoning that if Bahrein was 
oil country so was Saudi 
the mainland, SoCal signed the his- 
toric pact with Abdul Aziz Ibn Saud 
that gave it 66 


went 


Arabia on 


year oil rights on 320,- 
000 square miles of the Arab country 
But SoCal’s diamond drills hit only 
dry holes As losses skyrocketed, So- 
Cal decided to launch one last deep 
test. As in children’s storybooks, the 
drills hit oil (5,000 barrels a day) at 
4.700 feet, a strike that opened up the 
huge underground 
ures of Arabia 
oil deposits in the 
Standard of Jersey 
30° interest a 
10! the remaining 60 
between Texaco and SoCal 
SoCal 
eight companies that re 
slick Iran 

While SoCal was 
the world, Follis moving up in 
SoCal. Fresh from the 


Princeton University 


petroleum treas 


possibly the largest 
world, In 1948 
was cut in for a 
nd Socony-Vacuum for 
being spilt 
Last year 
was one of the consortium of 
entered oil 
moving around 
was 
campus ol 
California-born 
Gwin Follis had returned to his native 
San Francisco in 1924, as an enginee: 
ing helper at SoCal, moved up to crude 
still operator a year later and eventu- 
ally climbed the corporate ladder to 
the chairman's office in 1950 

Colliers & Dollars. Pioneer that it has 
SoCal is never- 
theless as conservative as a celluloid 
collar 


been in production 
financially. It has the smallest 
debt (5% of 
capitalization) of any of the industry's 
major companies. Exceptions: wealthy 
little Ohio Oil and Tide Water Asso- 
ciated debt like 
sinned by doing so. Elmer 

SoCal’s vice- 
president, has a logical explanation 
for the mixture of gambler and old 
maid in the company’s corporate soul 


amount of long-term 


which has avoided 
sin and 


Peterson, financial 


“Management,” he explains, “deems it 
desirable not to use up currently all 
of its borrowing chances, so that it 
will be able to take advantage of a 
big opportunity.’ 

What would comprise a big oppor- 
tunity? The Pacific Oil acquisition in 
the 1920s was one. The gamble on the 
sands of Bahrein was another. Both 
required a lot of money and nerve, 
and both changed the company’s 
makeup, and profits, enormously, The 
next big chance might equally well be 
off the California coast, only a short 
distance from SoCal’s Bush St. office, 
or three quarters of the way around 
the globe. Whichever it is, Follis will 
be ready with a drill in one hand and 
a fistful of cash in the other 





PAPER 


FEDERAL’S CASE 


Long tightly-held, middling-sized Federal Paper Board 
has taken big steps in recent years, piled up higher 
earnings and gained new stature among paper securities. 


Ever since the big bull market first 
pawed its way into prominence in 
1949, investors have taken to paper 
equities like ink from a fountain pen 
In 1954 the flow of investment dollars 
into the industry becarne a flood 
While the 420 industrial average 
climbed 50% during the year, the 
price of seven key paper securities 
nearly doubled. Paper container 
stocks soared almost perpendicularly 
until nipped by profit-taking in the 
fourth quarter 

Last month tardy investors got a 
chance at a new security in the boom- 
ing group. From its Bogota, N. J 
headquarters, $23.5 million (total as- 
sets) Federal Paper Board Co. leaped 
out of its over-the-counter market, 
landed a spot on the New York Stock 
Exchange for its 700,000 shares of $5 
par common, priced around 36.* “The 
listing,” said Federal's President John 
J. Kennedy, 54, “is an important for- 
ward step for the company.” 

High Stepper. Wall Street pundits 
began looking at their Jersey neigh- 
bor with new interest. Many were in- 
clined to the opinion that Federal had 
taken a lot of forward steps in recent 
years. As the nation’s third largest 
producer of folding boxboard (first 
and second, by a long shot: Container 


*Average Exchange price for paper and 
publishing securities: 48.6. 


CARTONMAKER IN ACTION: 


Corp., Robert Gair), Federal’s 13 pa- 
perboard mills and folding carton 
plants had stepped up their sales from 
$8.4 million to more than $30 million 
since 1943. In the first 40 weeks of 
1954, the boxmaker’s sales fell only 
$100,000 short of sales for all of 1953 

How had Federal done it? Kennedy 
first started expanding when he be- 
came president of Federal in 1942. 
But Wall Street did not hear much 
about its onetime outdoor broker on 
the New York Curb until 1953. In 
that year, a syndicate headed by 
Goldman, Sachs & Co. offered 200,000 
shares of closely-held Federal to the 
public 

While Goldman, Sachs was selling, 
Kennedy was buying. Late in the year, 
he paid $6.9 million for $14 million- 
a-year National Folding Box Co., 
which added 50,000 tons to Federal’s 
annual production and enabled Ken- 
nedy to consolidate all his carton 
operations under the National name 
Last year he stepped up the pace: in 
a $1.5 million purchase, Kennedy 
added $3 million to his annual sales 
by buying Grant Paper Box Co. of 
Pittsburgh 

Grant will not be the last stop on 
the Federal express. “I can’t say just 
where our expansion will come, or 
Kennedy says, “but I expect 
that we will expand on the basis of 
whatever opportunities might arise.” 


when,” 


Sales are very much on the up & up 
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Container Competition. Kennedy is 
not the only paperman listening for 
opportunity’s knock. Cartons, which 
account for roughly 63% of Federal 
sales, are as fiercely competitive an 
item as folding boxboard. Inventories 
of cartons turn over rapidly and man- 
ufacturers maintain relatively small 
backlogs of orders. For Kennedy, they 
involve still another problem. Unlike 
competing Container Corp. and Rob- 
ert Gair, he has no pulp supply of his 
own. Thus, although waste paper is 
his principal raw material, Kennedy 
is vulnerable to the squeeze that 
sometimes develops between volatile 
pulp prices and the relatively steadier 
product prices. 

Competition notwithstanding, pros- 
pectus-probing Wall Streeters are 
inclined to agree that Federal has in- 
teresting prospects. While Container 
Corp. and Robert Gair were selling 
last month at 11.6 and 12 times their 
estimated 1954 earnings, Federal’s 
price tag was only 8.7 times its esti- 
mated earnings. 

Federal looked just as good on the 
operating side. For the first half of 
last year, its 16.8% return on its com- 
bined capital and $4.2 million funded 
debt (a significant team in paper, 
which requires heavy starting-up 
cash) while below debtless Container 
Corp.'s 19.8%, was far above Robert 
Gair’s 7.1%. Similarly, Federal has 
managed to expand while limiting 
debt to 21.5% of capitalization. In 
contrast, Gair’s stands at 34.6%. 

Boxed In. Caught between rising 
costs and falling prices, Kennedy was 
beleaguered in 1953 by one of the box- 
makers’ typical fluctuations in sales 
and profits. Pretax profits fell 23%, 
although sales were up 18%. But he 
made up for it in 1954—a time when 
industry demand was off. Kennedy 
estimates that his 1954 earnings 
will approximate $4.00 a share, a near 
high for Federal, about $1.00 above 
1953. Can he keep up the steam? “I 
hate to go overboard 12 months ahead 
of time,” John Kennedy says, “but | 
think our results for this year will be 
equal to those of 1954.” 

Wall Streeters, gazing hard into 
their crystal balls, speculated as to 
whether another dividend increase 
was in sight. This despite the fact 
that only last quarter Kennedy upped 
his annual payout from $1.40 to $1.80 
a share, giving investors 43.9% of net 
(vs. an average of 50.1% for Con- 
tainer, 20.7% for Gair). Comments 
Kennedy: “Our future dividends may 
average out to around 50% to 55% of 
earnings, but I don’t think this payout 
fits our company pattern at the mo- 
ment.” The bulls on boxboard’s un- 
disputed bright future seemed con- 
tent to wait. 
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DRESSING UP DRESSER 


After some big gains in the early 1950s, Dress- 
er Industries’ business hit a plateau. But it 
has new plans for speeding up its growth. 


In recent years, Dresser Industries, 
the U.S.’s second biggest manufac- 
turer and supplier of oil and gas field 
equipment, has enjoyed a steady, if 
somewhat unspectacular, growth. In 
1950, Dresser grossed $80 million, 
netted $3.68 a share; by the close of 
its last fiscal year, ended in October, 
sales had risen some 60% to $130.2 
million, earnings to $5.53 per share. 
Most of this growth, however, came 
before 1953. Since then Dresser for 
the most part has been consolidating 
its gains. A construction lag in the 
gas transmission industry, from which 
President Henry Neil Mallon normally 
expects some 20% of his gross to come, 
has had a big effect on Dresser’s order 
backlog, which has fallen from $42.8 
million to $29.0 million in just one 
year. Overall, Dresser’s sales seem to 
have become stabilized: its 1954 gross 
ran roughly about 1.1% higher than 
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in 1953 and 2.4% greater than in 1952. 
That Mallon has been unable to keep 
Dresser moving ahead as fast as it was 
owes at least in part to stiff com- 
petition from National Supply Co., the 
No. 1 oil field equipper. National, 
which consistently rings up annual 
sales of well over $200 million, turns 
in with almost equal consistency profit 
margins (9.7% in the five years 
through 1953) which top Dresser’s. 

Drilling Deeper. Last month, Mallon 
made a move aimed at moving Dresser 
into higher ground. For 576,000 
shares of Dresser common, he ac- 
quired the assets of famed Lane-Wells 
Co., a leading supplier of “bottom 
hole” services in drilling and main- 
taining oil wells. Through its 100- 
or-so sales and service offices in the 
U.S., Canada and Venezuela, Lane- 
Wells does a $15 million business in 
both bullet and shaped charge per- 


JUGGLING ACT 


Following some fast footwork by financier David Milton, 
Bell Aircraft and Niles-Bement-Pond now “‘work in par- 
allel.”” Eventually the relationship may be even closer. 


Noruinc, perhaps, is more confusing 
to the casual Wall Street observer 
than the rapid-fire stock trading car- 
ried on among investment companies. 
Last month, Equity Corp.’s President 
David M. Milton not only compounded 
the confusion considerably by jug- 
gling his own holdings, but simultane- 
ously created a major mathematical 
problem involving the outstanding 
stock of two big industrial corpora- 
tions—Bell Aircraft and machine-tool- 
builder Niles-Bement-Pond. 

At one point last summer, Equity 
held some 50% of Bell’s outstanding 
shares. Bell, however, was anxious to 
diversify its business, bought up 
American Wheelabrator & Equipment 
Corp. (dust collecting equipment, fume 
controls). Since Equity Corp. owned 
Wheelabrator, Bell issued 383,952 com- 
mon shares to Equity in trade for full 
ownership. As a result, Equity then 
owned about 63%, of Bell’s common, or 
some 1,500,000 shares after Bell’s 2- 
for-1 split last November. 

Massive Manipulations. Last month, 
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Equity again went a-marketing, per- 
suaded East Hartford's Niles-Bement- 
Pond to sell 631,715 of its treasury-held 
common shares to Belco General 
Corp., an Equity subsidiary. As a re- 
sult, Niles-Bement-Pond not only in- 
creased its outstanding shares from 
868,285 to almost 1,500,000, but also 
left Equity owning about 42% of them. 
In exchange, however, Equity paid 
out an unspecified amount of cash to- 
gether with 1,020,000 shares of Bell 
common, two-thirds of its total hold- 
ings. Thus, Niles-Bement-Pond wound 
up owning about 40% of Bell’s stock. 
Equity, however, was far from fin- 
ished. Milton subsequently turned to 
Bell, offered to sell his 631,715 shares 
of Niles-Bement-Pond in exchange 
for an undisclosed sum of cash as well 
as additional shares of Bell common, 
which had been authorized but never 
issued. When this transaction is com- 
pleted, Bell will then hold 42% of 
Niles-Bement-Pond’s common, Equity 
probably some 40% of Bell’s. 
Co-operation or Merger? After fully 
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foration ot oi1 w-|t casings and grosses 
another $6 million annually from its 
patented radioactive method of de- 
tecting the presence or absence of oil. 
Added to Dresser’s present line of 
diesel engines, compressors, pumps 
and drilling mud, the Lane-Wells’ 
business considerably widens the 
scope of Mallon’s operations. He is 
enthusiastic about the prospects. “Not 
only,” he says, “will Dresser’s practi- 
cal experience with equipment for oil 
field drilling be broadened to include 
bottom hole services, but the merger 
provides the opportunity through 
electronic research and improved in- 
strumentation to advance the art of 
finding and producing oil and gas.” 
Merging Margins. But the big pay- 
off will be strictly in cash. Not only 
will Lane-Wells add another 20%, or 
$25 million, to Dresser’s annual gross, 
but it will also undoubtedly widen its 
profit margins. Over the past five 
years, Lane-Wells has brought down 
an average 21° of sales to net before 
taxes; Dresser engineered a compara- 
tively thin 8.5%. After taxes, Lane- 
Wells netted llc on each sales dollar, 
Dresser only 4.6c. Much as Mallon 
may relish his newly-expanded line, 
the profitability of his new acquisition 
will undoubtedly be even sweeter. 


publicizing these statistical gyrations, 
Milton claimed that he did not fore- 
see a merger ahead for Bell and Niles- 
Bement-Pond. The two firms, he said, 
will merely “work in parallel.” Wall 
Street wondered. For the past few 
years, as some observers pointed out, 
Bell Aircraft has been bent on diver- 
sification. After buying American 
Wheelabrator last summer, in De- 
cember Bell acquired Hydraulic Re- 
search & Manufacturing Co. (hy- 
draulic valves for aircraft landing 
gears, control circuits and brakes) 
There are some quite valid reasons 
why a merger might be attractive. For 
one thing, it might well add luster to 
Bell's already bright earnings picture 
In the first nine months of 1954 Bell 
increased its sales 33% to $137.3 mil- 
lion, net 89% to almost $5 
million. And not only would Niles- 
Bement-Pond’s Chandler-Evans Di- 
vision add jet engine fuel pumps, 
carburetors and water injection regu- 
lators to Bell's broad list of aircraft 
products, but its Pratt & Whitney Di- 
vision would give it a solid entry into 
the machine tool industry. Since the 
machine tool business is currently in 
the doldrums, Niles-Bement-Pond’s 
nine-months gross fell some 25% to 
$48.6 million. But it netted a respect- 
able $3.3 million. For the full year, it 
probably went on to pocket even more 
than in 1953, the second-best year in 
its history, when it earned $4.1 million. 
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SEA WATER & OLD 
OYSTER SHELLS 


Dow Chemical’s ambitious venture into metal-making 
has proved something of a disappointment so far. 
But Dow's Doan, his faith in magnesium unshaken, 
has come up with a promising new outlet: suitcases. 


“Tue chemical business,” said an in- 
vestment trust executive recently, “is 
not so much an industry as it is a 
way of making things that permeates 
all other industries. It may some 
day become the dominant US. in- 
dustry.” To the many investors who 
subscribe to this expansive view, the 
subtle infiltration of the metals field 
by their favorite industry has come 
as no surprise 

Magnesium is a prime example.” A 
chemical company, $704 million Dow 
Chemical, is the sole big-scale basic 
producer of this lightest of structural 
metals known to man. But while 
chemicals producers’ invasion of the 
metals business is thus an accom- 
plished fact, so far magnesium has 
not created any bonanza for Dow 
stockholders. All the brave predic- 
tions notwithstanding, civilian uses 
just did not develop fast enough to 
take up the tremendous peacetime 
slack in the war-swollen productive 
capacity 

Traveling Light. Last week, with all 
the high-priced fanfare that Madison 
Avenue can command, Dow let it be 


*Titanium, for which such chemical 
giants as du Pont and Union Carbide 
have already staked out claims, is an- 
other. 


known that magnesium is still in the 
running as a potent 
metal markets 

public 


contender for 
Civilian The occasion 
unveiling of a 
Samsonite Ultralite luggage, 
thin sheet 
ered with colorful vinyl plastic. The 
treveling Dow proudly an- 
nounced, were the first mass-produced 
consumer products made in this coun- 
try ol 


was the 
line of 
made of 


new 


magnesium coVve- 


bags, 


magnesium 

Luggage-making Shwayder Broth- 
ers and Dow teamed up to plug the 
virtues of the light, white metal in 
big magazine spreads, television spots 
and Sunday supplements “This 
opens,” proclaimed Dow President 
Leland I. Doan, “an important 
era for consumer products.” 

From the standpoint of Dow stock- 
holders all this drumbeating seemed, 
at first glance, a bit puzzling. The 
plain fact was that this year use of 
magnesium in luggage probably will 
not add more than $3 million to 
Dow's sales, which are currently run- 
ning at an annual rate of some $445 
million. Nor will it absorb more than 
a small part of Dow’s considerable 
magnesium-producing capacity. 

Big as the Sea. Why then was Dow 
so enthusiastic over such a seemingly 
modest haul? To understand the 
facts behind this heavy-caliber pro- 


new 
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motion, it is necessary to take a quick 
look at what happened to the mag- 
nesium industry in the years after 
V-J Day: 

In the late Thirties, when mag- 
nesium was just getting into volume 
production, metal men saw an allur- 
ing future for it. Magnesium is so 
light that a 20-foot extension ladder 
can be made frorn just 30 pounds of 
the metal. It is also extremely easy 
to machine. Aside from this, mag- 
nesium apparently had a wide-open 
field in anodes for cathodic protection 
against corrosion as well as in metal 
alloying and chemical uses. By no 
means the least of its virtues was the 
fact that the supply of magnesium is 
virtually inexhaustible, since it is 
made (as Dow men like to put it) 
“out of sea water and old oyste 
shells.”* 

As a result of all these advantages 
and under the stimulus of wartime 
demand, magnesium seemed well on 
the way to realizing some of its pro- 
ponents’ fondest expectations. In 
1943 production hit 183,584 tons, some 
20% of that year’s aluminum output 
But ten years later the tide was re- 
versed: magnesium production had 
fallen to less than half its wartime 
peak, while aluminum output had 
sailed on to new highs 
Why had this bright 
promise become so tarnished amid the 
US.’s roaring postwar prosperity? 
Partly it was a matter of timing: the 
metal had just gotten into quantity 
production when the war came along 
and gobbled up every available 
pound. There had been no leisure to 
develop civilian uses. 

Equally important was the cost fac- 
tor. Magnesium sold right after the 
war for nearly 35% more per ingot 
pound than competing aluminum, a 
differential that all but canceled out 
magnesium’s advantage of extra light- 
ness 

These 


Dow's 


Tarnish. 


setbacks so discouraged 
competitors that they all 
dropped out of production, leaving the 
government to mothball its high-cost, 
war-built plants. Dow, however, re- 
fused to give up. It continued turn- 
ing out magnesium at its efficient 
Freeport, Texas, plant and at a leased 
plant seven miles away at Velasco. 
In 1954, running at considerably less 
than their full capacity, the two plants 
supplied most of U.S. military, civ- 
ilian and stockpile demand. But even 
at this low ebb, magnesium contribut- 


*The Dow magnesium process: huge 
quantities of sea water are pumped 
through screens at the plant, where it is 
mixed with lime to precipitate magnesium 
hydroxide. The lime itself is made from 
the shells of dead oysters found in huge 
reefs in the Gulf of Mexico. 
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ed some $47 million, or 11% of Dow’s 
1953-54 fiscal sales, down some $13 
million from a year earlier. 

Gamble. Dow's low-cost plants 
were probably making money despite 
these setbacks, but management was 
far from satisfied with just scraping 
by. To make magnesium really com- 
petitive for structural uses, the cost 
had to come down closer to that of 
aluminum, and large-scale finishing 
facilities had to be built. 

At this point, Dow acted with the 
forthright willingness to gamble that 
has characterized much of its dramatic 
$594 million postwar expansion pro- 
gram. At Madison, Illinois, Dow 
spent $40 million to erect a highly 
automatic rolling and extrusion mill 
to finish metal produced in Texas 
Doan opened the 1.5 million square 
foot plant in May of last year, know- 
ing full well that current demand 
would absorb only a fraction of its 
potential output. “We are,” Doan 
told employees and_ stockholders, 
“really going to have to go out and 
sell magnesium sheet because 
we'll have ten times the capacity we 
now have.” Madison, thus, is a vast 
monument to Dow's confidence in the 
future of magnesium 

Also Ran? For a while, it began to 
look as though Dow had put its 
money on a dismal also-ran. Gov- 
ernment stockpiles were bulging with 
the metal, and military production 
“stretch-outs” were a further blow to 
sales. In 1954, basic production was 
off an estimated 30% from the year 
before 

But, while many a _  competito 
chortled over Dow’s apparent mis- 
calculation, the company’s saiesmen 
were busy: civilian sales began a 
gentle uptrend, a fact obscured by 
the heavy cutbacks in government 
buying In its wrought and cast 
forms, magnesium was catching on in 
such assorted uses as photoengraving 
and materials handling, in 
to its widespread 
building. 


addition 
use in airplane 
It was also in growing de- 
mand for alloying with aluminum and 
for the Kroll titanium process. Alum- 
inum prices, meanwhile, had risen to 
a point where magnesium’s weight 
advantage might well prove a decid- 
ing factor in some sales.* Thus, last 
with the Madison mill ready, 
Dow was ready to go after broader 
markets for wrought magnesium 
Just the Thing. Around this time, 
Shwayder Brothers, a $50 million-a- 
year Denver, Colorado, luggage and 
folding furniture-making 
looking for new 
its lightweight 


year, 


firm 
materials to 
Samsonit 


was 
use in 
luggage. 
*Magnesium die casting ingots were 


priced at 26 cents a pound, F.O.B. Mad- 


ison 
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DOW'S DOAN: 
$40 million worth of confidence 


Shwayder’s technicians plumped for 
magnesium: it was light, dent-resist- 
ant and could be precision-fitted to 
keep out dust and moisture. Better 
yet, the price of magnesium sheet was 
down to a point where Shwayder’s 
luggage line would sell 
about 25% more than the 
existing fiber-board traveling bags 


magnesium 
for only 


With Shwayder now in production, 
Dow last month was working to get 
a big share of the truck body busi- 
ness, where magnesium’s combination 
of strength and lightness is important 
Nor have the company’s planners lost 
sight of the fact that magnesium has 


many almost untouched possibilities 


2,000 POUNDS OF MAGNESIUM 
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in machinery parts and consumer 
In Germany, for example, the 


little Volks- 


tains 32 pounds of magnesi- 


goods 
popular rear-engined 
waegen co! 
um in v 
Firm Grip? If magnesium use grows 
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it a 


rious torms 

years enough to make 
light metal in the civilian 
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a-year 
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Too Big? 
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(——LABOR RELATIONS 


Through the looking glass 


Time out for crystal gazing. What's 
cookin’ for "55 on the industrial 
relations front? Forses reporters, 
fresh from their annual appraisal 
of what companies accomplished in 
‘54, went back to talk to business- 
men, government men, economists 
and labor leaders and asked them 
to peer ahead. Opinions varied all 
over the lot. There were the opti- 
mists who mused about a quiet 
year, with “co-existential” tensions 
between management and labor 
but no open ruptures. There were 
the Gloomy Gusses who saw clouds 
where others saw rainbows. 

On a statistical basis, the crape- 
hangers had quite an edge. 'Fifty- 
five, they felt, was to be a year of 
decision. The coming merger be- 
tween the CIO-AFL, the push for 
the guaranteed annual wage, the 
legislative battle over higher mini- 
mum wages, the schism with the 
President's cabinet between Secre- 
tary of Labor Mitchell and Secre- 
tary of Commerce Weeks who is 
pressing for legislation to put 
unions under anti-trust laws 
these are some of the portentous 
signs that bolster the case for the 
headshakers 

However, in collating the opin- 
ions, Forses editors have detected 
a thread of consistency running 
through the commentaries. Here, 
then, in question-and-answer form 
is a collation of the most-touched- 
upon and touchy subjects: 

Q. What is the outlook for °55 
en the wage front? 

A. 1955 will definiteiy be a 
“wage” year just as '54 was a fringe 
year. Unions are definitely going 
to ask for more “across-the-board” 
and will not make any large-scale 
attempts to improve their “fringe 
benefit” position. Reason: Most 
unions have caught up with each 
other on pensions, health and wel- 
fare, premium payments 

Q. 1954 was one of the quietest 
“strike years” on record. Will that 
condition carry over? 

A. Probably not. It might be the 
quiet before the storm. Unions have 
been laying away huge sums in 
their “strike kitties.” The CIO auto 
workers recently increased dues by 
$2.50 a month to build up their 
strike fund, Others are doing the 
same 

Q. What about the guaranteed 
annual wage? Is it likely to come 
this year? 

A. No one 


knows for sure, 








but there are in- 

dications that 

Ford will come 

through with a 

“token” GAW 

plan. If so, then 

the other auto 

companies (GM Lawrence Stessin 

and Chrysler) will follow suit. 

Problem is: Will Walter Reuther, 

CIO president, take a “token” plan 
one which guarantees year- 

round employment to high senior- 

ity men not likely to be laid off if 

business slumps a little? Recently, 

Reuther told this reporter that he 

would not accept “a foot in the 

door.” But if the offer is made, he'll 

probably accept 

Q. If the auto workers get a 
GAW of some sort, is that likely to 
set a pattern and pinch the less 
lush industries? 

A. No, it’s unlikely that the GAW 
will spread, this year at any rate, 
among small companies But unions 
will use the GAW demand to get 
across-the-board raises 

Q. What's the outlook on Taft- 
Hartley legislation? 

A. Forget it. What'll happen in 
Washington on T-H will have little 
impact on day-to-day 
So-called 
will be technical, minor 
Q. How about minimum wages’ 


industrial 
relations “improve- 
ments 
? 
A. The present 75 cents an hour 
minimum will go up but not so 
much as to disturb southern em- 
ployers who are leading the Ooppeo- 
sition against any rises in federally- 
set minimums. Both the Senate 
and the House labor committees 
will be chaired by Southerners this 
year, and they are not likely to 
approve more than a hike to 85 
cents an hour—not $1, as cham- 
pioned by Secretary Mitchell. Big 
legislative action is more apt to 
take place in the states. This year 
44 state legislatures will be meet- 
ing, and it’s a cinch that labor 
problems will be dealt with. For 
one, unemployment insurance will 
be increased in many areas in line 
with Administration policy. So will 
workman's compensation. In many 
states, jobless pay laws will be re- 
vised to cut down on the growing 
number of people getting benefits 
under legal but dubious pretenses 
The California legislature will soon 
be voting on some 90 changes in 
the jobless pay law to plug the 
loopholes. Same in New York, and 
others will probably follow 








CITIES SERVICE’S JONES: 
a big step forward 


beamed approval, the one-time utility 
clerk sold Cities Service’s 51.5% in- 
terest in the Arkansas Louisiana Gas 
Co. to a Little Rock (Ark.) investment 
group. Arkansas Louisiana, with gross 
property of $104.9 million, was a com- 
pletely integrated natural gas distrib- 
utor, controlling transmission lines and 
production and distributing sources. 
But as long as Cities Service owned it, 
it was held in the restrictive grip of 
utility regulation. Last month Jones 
formally applied for exemption (ex- 
cept for a Canadian utility), was con- 
sidered by Wall Street as a sure bet 
to get it. 

In a Mood to Move. Cities Service, 
actually, showed the effects of the 
sale long before Jones turned out the 
last light in Cities Service’s former 
constellation of utility companies. Dur- 
ing the year, for instance, he stepped 
up his drilling and exploration to 
the point where observers felt that 
he had many more barrels of vital 
crude reserves than he was admitting 
(6,000,000 were recorded in the latest 
annual report) 

Between the time the sale was an- 
nounced and actually completed, Cities 
Service took still another step toward 
growth and better integration. The 
board of directors recommended that 
company stock (recent market price: 
about 121) be split, investors getting 
2% shares for every one previously 
held. The move had been so long ru- 
mored on Wall Street as to have be- 
come a financial chestnut, when it 
finally came. And while Cities Serv- 
ice’s board was in its present-giving 
mood, it also voted a $1 year-end 
extra dividend, the same amount paid 
in 1953, added a 2% stock dividend 
on present shares to the regular $5 


dividend. 
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GM’S CURTICE & EXPERIMENTAL CAR 


GM’S STOCK-O-RAMA 


When the No. 1 automaker went to market with 
a record $325 million stock offering, it not only 
caught Wall Street flatfooted but also may 
have led off a parade of new equity offerings. 


It was one of the best kept secrets 
Norden bombsight. The 
wheels were set in motion right after 
election day last year when a tasi 
force of hundreds of bankers, lawyers, 
accountants and clerks were assigned 
to the project. Toward the deadline, 
the syndicate manager, Morgan, Stan- 
ley & Co., worked nights and burned 
the midnight oil on more than a few 
Sundays. Yet Wall Street showed no 
sign that it knew what was really go- 
ing on at General Motors 

The know-it-alls only thought they 
knew. On the day GM’s board met last 
month, excited rumors of a 2-1 stock 
split sent GM’s common shooting up 
nine points to a peak of 107% before 


since the 


it settled down to a 7% point gain at 
the end of the day’s trading. Then, as 
GM President Harlow Curtice and 
Board Chairman Alfred Sloan emerged 
from their board meeting, the guess- 
work ended 

GM had decided, “Red” Curtice an- 
nounced, 
funds through the sale of common 
stock.” To the present 460,000 holders 
of 88,513,817 common shares in GM 
would go the chance to pick up $325 
million worth of new GM 
stock on a one-new-share-for-every- 
20-shares-now-held basis. The actual 
subscription price will not be known 
until just prior to the official sale early 
this month, but the tab would prob- 
ably hover somewhere around $75 a 


“to raise additional capital 


common 
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share. In any event, it would constitute 
chunk of 


ever put up for sale by a single cor- 


the biggest common stock 
poration 

The Common Touch. The last time 
Genera! Motors turned to the public 
market place for funds was in Decem- 
1953 sold $300 million 


worth of 3% debentures due in 1979 


ber, when it 
the biggest job of corporate financing 
ever underwritten for public offering 
up until that time. Thus Wall Street- 
pondering two provoking 
Why did well-heeled 


GM, with an indicated net income of 


ers began 


questions: 1) 


$9 a share for 1954, need more money? 
2) Why did it 


issuing more common stock instead of 


choose to get it by 


by adding to its debt or preferred 


shares, which it could easily do? 
Executives Sloan and Curtice pro- 
vided the first answer themselves. In 
the six years ending last December 
GM has put a thumping $2.1 billion 
into capital expenditures. A year ago 
it earmarked $1 billion for 1954 and 
1955, but spent three-quarters of the 
billion last year alone, thus needs an- 
half-billion to see it through 
1955 and “enable production facilities 


other 


to keep pace with the continued de- 
mand for the corporation's products.” 
The 


new stock will be put to work replac- 


money raised from sale of the 


ing and modernizing machinery and 


equipment, advancing design and 


styling and stepping up expenditures 


21 


transmissions, 
brakes and 


on automatic power 


steering V-8 
engines 

Why had General Motors chosen the 
equity route for its new capital rather 
than the debt road? At a pre-Motor- 
ama press conference at the Waldorf- 
Astoria’s Starlight Roof last 
(packed to the gilt rafters with news- 


pow er 


month 


men from all over the country), “Red” 
Curtice gave the answer: “The 
reason is that Our business is 
at the $10 billion level. We 
plowed back into the business, by the 


real 
will have 
time we complete the present commit- 


$3.5 billion 
concluded that we needed 


ments [or facilities 


And so we 


additional 


new 
permanent capital in the 
business 

That still left sticky 
would duPont 


million 


one question 
holder ol 
GM 
mon, exercise its rights to buy another 
1 million shares? At 


duPont sat 


unanswered 


some 20 shares of com- 


month's end, 
mighty strong and silent 
but some insiders confidently 
dicted that duPont 


the Government 


pre- 
with one eye on 
would pass the issue 
Wall Street 
proves colder than any analyst antici- 
Once the stock 
nounced traders, having 
guessed wrong about a GM stock split 
watched GM 
107 to 97 in a 
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ROSY GLOW 
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by—unless its reception 


pates offer was an- 


noweve! 
from 


common tumble 


week's time 


gantuan steel industry were indulging 
warm as the 
blast 


With remarkable unanimity 


in optimism as rosily 


glow from their own roaring 
furnace 
great steel com 
1955 
1954 


been 


top executive of six 
panies predicted 
would be at least 10 

Last year the 
harp, 21° 
decline out of all 


outpu for 
ahead of 
had 


drop in steel 


indu try 
shaken by a 
production pro 
mild recession in the 
whole. The 


steel ry } agre lay in 


portion to tn 
econon i i trouble 
swollen 
custon entorl Explained Big 


Steel s 


found 


Steel consumers 
with inven 
Thus 
1954 was 


During the 


neavy 


tories wh } they drew upon 


consun I steel in 
greater production 


April-August 


that f the steel con 


period it is estimated 
umed came 
out of inventories 
Buy-as-You-Use 
chieftain 


ferent ‘ en ii overall 


This year the steel 
things will be dif 
industrial out 
We can 
Charles M 


ct steel production and 


tnink 


put ao not increase much 
ays Republi Pre 
White 


consum ion Willi De 


ident 


approximately 
equa: in This rate would ap- 


where in the neigh- 








RESEARCH FOR BUSINESS 





The “Right” Way to “Profits” 


Ir’s a neat trick if you can do it, 
but every businessman knows that 
getting the right product in the 
right place at the right time and, at 
the right price is a complex and 
extremely difficult assignment. At 
the risk of oversimplification, let 
me try to establish broad defini- 
tions for each of these elements 
needed for success 

The right product is one that 
people want—it has the appearance, 
the features and the quality that 
will do a particular job in a way 
that customers want it done. It is a 
product that has kept pace with 
consumer needs yet embodies the 
“next step” when the customer is 
ready to take it. 

In the right place, means the 
product is properly distributed so 
that it is readily and conveniently 
available to all who wish to buy 

At the right time, means the 
product is ready——and in the hands 
of retailers—when the consuming 
public is ready to buy 

At the right price, means the 
product cost is in line with the 
value of the service the product 
supplies—as the consumer sees it 

None of these things is difficult at 
the conversation level—it’s the do- 
ing that is tough. Every engineer 
and every production man can 
prove his product is right from a 
manufacturing standpoint. Every 
marketing man can point with pride 
at the pins on his map and show 
excellent distribution. And the 
Vice-President for Sales can hold 
you spellbound for hours with tales 
of his battles to get the product in 
the market at the right time 
properly priced. 

But look around the market 
Thousands of products are offered, 
but only a favored few dominate 
each field. What's the difference. 

Customers! 

Only the customer can decide 
which products best suit his needs, 
are most convenient to buy, and 
are ready when he wants them at a 
price he feels represents good value 

There never has been a time 
when the customer has been so 
powerful in deciding the fate of a 
manufacturer—but, at the same 
time, there never has been a time 
when the manufacturer has had 
such efficient means of protecting 
his place in the market. How? 

With professional business re- 
search and its modern techniques 
that permit you to know and un- 


derstand what 
the consumer 
really wants 

Research that 
probes deeply to 
separate con- 
sumers’ surface 
from 
their basic atti- 
tudes and pref- 


opinions 


Patrick Coyle 
erences 


Research that enables management 
to unify its divergent viewpoints 
and to bring the attitudes of dis- 
retailers into line 
with consumer thinking for maxi- 


tributors and 


mum sales power 

Just as most businessmen insure 
themselves against more tangible 
risks, they can now insure them- 
selves against costly mistakes in 
product offerings. For example 

Modern among con- 
sumers would have prevented the 
costly error in timing the intro- 
duction of the Cord automobile 
with its front end drive—a classic 
example of a truly fine product 
which was rejected by consumers 


research 


because they were not ready for its 
advanced styling and engineering 
Good 


minded 


research and an open- 
management could have 
prevented the financial catastrophe 
which resulted when the “Model 
T” was continued long after the 
public was ready for better trans- 
portation 

A recently published article by 
Hill & Riggio reported that only 
one new product in nineteen suc- 
ceeds 

A very small fraction of the cost 
of these failures would have bought 
the research that could have pre- 
vented the losses. It's a wise precau- 
tion to discuss your problems with 
a competent research organization 
You are under no obligation to buy 
and chances are that their experi- 
ence with similar problems will be 
of help in planning new offerings 
in matching retail outlets to buying 
power by neighborhood—in im- 
proving marketing schedules—and 
in establishing prices that match 
consumers’ ideas of value 

The progressive managements of 
both small and medium-sized or- 
ganizations can compete on more 
nearly equal terms with giant com- 
petitors when they have research- 
based facts to help get the “right” 
product—in the right location—at 
the right time—and, at the right 
price 








borhood of 7 or 8 million tons more 
ingots than in 1954.” Youngstown 
Sheet & Tube’s James L. Mauthe and 
Armco’s W. W. Sebald echoed White 
with estimates of a 95-100 million ton 
year, against 1954’s 88.2 million ingot 
tons. This would indicate an operating 
rate of 75-80% of capacity. 

But some steelmen were even more 
confident. Jones & Laughlin’s Ben 
Moreel thought output “might well” 
run as high as 112 million tons—pro- 
vided the country could avoid both 
war and major strikes. The authori- 
tative trade journal Iron Age looked 
for 100-105 million tons and reported 
the return of a premium-priced “gray 
market” in cold rolled and galvanized 
sheets for customers who could not 
get fast delivery from legitimate 
sources. This fringe profiteering was, 
however, regarded by most steelmen 
as no more than a temporary aberra- 
tion in a booming market. 


MOVIE MAKERS 





LOADED 
LOEW'S 


Both at the box office and 
on the Big Board, Loew’s, 
Inc. is presenting a rousing- 
ly dramatic performance. 


Ficutinc a holding action against the 
stay-at-home influence of television 
on movie goers, Loew’s, Inc.’s hyper- 
thyroid promotion men last year came 
up with a variation of the old theme 
“Movies Are Better Than Ever,” and 
began sloganeering that “There's 
More Fun at the Movies.” Leafing 
through the annual report mailed to 
them last month for the fiscal year 
closed August 31, Loew’s stockhold- 
ers found that there had also been 
more fun at the box office. 

Thanks to such successful derring- 
do extravaganzas as “Prince Valiant” 
and “Knights of the Round Table,” 
which were made even more extrava- 
gant by judicious application of Cin- 
emaScope, Loew's President Nicholas 
Schenck boosted sales last year to 
$183.1 million, up 3.2% from 1953's 
$177.5 million. Reflecting the tre- 
mendous leverage which the movie 
makers generate when their flickers 
really click, the company’s pretax 
earnings more than doubled and net 
per share climbed to $1.28. This was 
well ahead of 1953’s 85c and was 
Loew's best showing since 1951, when 
it earned $1.52 per share. 

Most of Loew's competitors seemed 
to be doing almost as well financially. 
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LOEW'S SCHENCK: 
a very good year 


Loew's, however, is the only major 
movie maker that has not yet spun off 
its theater holdings under the Gov- 
ernment decree divorcing motion pic- 
ture production and exhibition. As 
such, it still has a double-stringed 
earnings bow. Thus last year the 
company profited not only from its 
money-making pictures but from an 
increase in theater attendance as well. 
Schenck also drew maximum bene- 
fits from the 50% cut in amusement 
taxes which Congress approved last 
year. In general, this reduction was 
not passed along in the form of lower 
admission prices and thus helped to 
increase exhibition profit margins. 
How much longer Loew’s will be 
able to count on its theater earnings 
is difficult to say. Last September, as 
required by the Government, it actu- 
ally separated the exhibition and pro- 
duction ends of its business. But so 
far it has done so only on paper; the 
company has not yet distributed stock 
in Loew’s Theatres, Inc. to its own 
shareowners. Originally Loew’s had 
planned to do so this month, but it 
currently has pending in U.S. District 
Court a petition to delay the distri- 
bution date until February, 1957. 
Schenck feels that he needs the addi- 
tional time to refinance and split 
Loew's $43 million long-term debt 
between the two new companies 
Obvious Advantages. Most Wall 
Streeters think that there are some 
obvious advantages in keeping the 
company intact as long as possible. 
Depending on how the court rules, 
this year Loew’s stockholders may 
get another taste of the earnings lever- 
age they experienced last year. 
Nick Schenck is convinced that 
Loew's prospects are good. Many of 
the 27 pictures Loew’s currently has 
planned or in production are partly 
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The offering is made only by the Prospectus 


NEW ISSUE January 19, 1955 


100,000 Shares 
The Toledo Edison Company 


4.25% Cumulative Preferred Stock 


(Par Value $100 Per Sha 


Price $100 per share 
! ember 1, 1954 


plus accrued dividends from Ds 


Copies of the Prospectus may be obtained from any of the several 
underwriters, including the undersigned, only in sles im which 
such underwriters are qualified to act as dealers in ursies 
ond in which the Prospectus may legally be distributed, 


The First Boston Corporation Collin, Norton & Co, 


Blyth & Co., Inc. Merrill Lynch, Pierce, Fenner & Beane Smith, Barney & Co. 














This advertisement is neither an offer to sell nor a solicitation of offers to buy any of these securities 
The offering is made only by the Prospectus 


NEW ISSUE January 19, 1955 


400,000 Shares 
The Toledo Edison Company 


Common Stock 


(Par Value $5 Per Share) 


Price $14 25 per share 


Copies of the Prospectus may be obtained from an f the several 
underwriters, including the undersigned. on " n which 
such underwriters are qui fed a i ers in urities 
ond in which the Prospecius may legally be distributed 


The First Boston Corporation Collin, Norton & Co. 


Blyth & Co.,Inc. Merrill Lynch, Pierce, Fenner & Beane Smith, Barney & Co. 























pre-sold, in the sense that they are 
based either on best-selling books or 
hit plays. One of the latter is “Tea 
and Sympathy,” which Loew’s promo- 
tion men are already advance-billing 
as an “emotional dramatic triumph.” 
The picture may turn out to be just 
that. But for emotion and drama, so 
far as the movie maker's stockholders 
are concerned, it will have to go a 
long way to beat Loew’s performance 
on the Big Board, where the Com- 
pany’s has climbed from a 
low of 13 last year to around 20 


common 


Your windows 


on the Park 


Facing the city’s only 
private park, your room or 
suite enjoys restful seclusion, 
though you are in the midst 
of all the glamorous midtown 
centers of art, business, the- 
atrical, shopping and social 
life. Ask for Booklet “F”. 


Charles W. Schwefel, Owner-Mq: 


AIR CONDITIONING 








HOTEL 
Gramercy Park 


Lexington Ave. at 21st St. 
NEW YORK, N.Y. 








HANDSOME RETURNS 


In Mail Order. Start on a shoe string and carn 
a substantial income, Details, ideas, know-how in 
“HOW TO START YOUR OWN MAIL OR.- 
DER GUSINESS.” PRINTER'S INK: A 
Well Organized, Compact and Practical Guide 
KIPLINGER'S MAGAZINE: 

made to order opportunity to tt shy but re 
FORBES MAGAZINE: 
Shows how to start with a Minimum capital 


outlay 


presents a 


souroetul person 


Only $2.00 Refund privilege. 
STRAVON PUBL., Dept. T-702 
43 W. Gist St., New York 23, NM. Y. 
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CARRIER’S COUP 


Most air conditioning equities are in the dol- 
drums, but on the Big Board investors have 
found hidden values in Affiliated Gas Equipment. 


Business has been anything but good 
recently for 
makers 


the room air conditioner 


Overproduction, burdensome 
inventories and severe 


price cutting 


have bitten deeply 
Such 


quickly 


into their profit 
embarrassments have 
reflected on the Big 


Board where, with one notable excep- 


margins 
been 
tion last month, most room conditione: 
greatly depressed 


Affiliated 


equities sold at 


levels. The exception Gas 
Equipment, Inc 
Though little better 


than its « ompetitors, 


off financially 
Affiliated was 
trading at around 14, just under its 
1954 high 
apparently 


Investors, however, were 
buying Affiliated not for 
itself, but rather as a bargain base- 
ment vehicle for getting an interest in 
Carrier Corp., 
around 60. Carrie: President 
Cloud Wampler had announced that 
he would acquire Affiliated by way of 
a stock swap 

Smart Buy. Wall Streeters 
acknowledged that Wampler 


seemed to be 


which was selling at 


Corp 


readily 
himself 
doing some bargain 
basement buying, too. Although Affili- 
ated has not expanded as rapidly as 
Carrier—since 1949 its sales have in- 
105% 

the company’s blend 

heating 


creased only as compared with 
Carrier's 256 
idential 


of re 


cooling 
enabled it to 
return on in- 


and 
has 
tidy 14% 
vested capital over the last five years 
From the 18 
$500 par 444° 


share 5 


equipment sales 


average a 


and 
cumulative preferred 
which he will ex- 
change for each 100 shares of Affiliated 


common 


common shares 


of Carrier 


Cloud Wampler will wring 


a double advantage. For one, he will 


CARRIER’S WAMPLER: 


his buy was a bargain 


24 


fatten his cash position; at the begin- 
ning of last year, Affiliated’s net work- 
ing capital stood at a handsome 45% 
of its $37.1 million total assets. He will 
also further diversify his product mix. 
The merger, which has not yet been 
ratified by either company’s stock- 
holders, would enable Wampler, as he 
himself expressed it, to market “by far 
the most extensive product range in 
the air conditioning industry.” 

In this industry, diversification is 
important. Room conditioner sales, 
which in fiscal 1953 supplied an esti- 
mated 15° of Carrier’s gross, are ex- 
tremely volatile. By acquiring Affili- 
ated, Cloud Wampler hopes to add yet 
another counterpoise to his earnings 
In this respect, however, Carrier, 
which has long since invaded almost 
every segment of the air conditioning 
market, is already better off than its 
competitors addition to his 
room cooler line, Wampler has also 
put plenty of sales emphasis on big 
“package” and central air conditioning 
systems, which are favored for office 
building and industrial use 

These particular markets have been 
growing fast, thus far have not been 
subjected to the kind of competitive 
that has endemic to 
room coolers. Apparently they are go- 
ing to keep right on growing. Most 
industry forecasters, for instance, be- 
lieve that the number of central sys- 


For, in 


pressure been 


tems installed in new houses this year 
will be double last year 
Wampler is more enthusiastic 
way in which new office 
buildings have turned to the central 
system and with a double effect on 
his business. To remain competitive, 
older buildings have had to get into 
the act too 

But for conditioners, Cloud 
Wampler admits that the outlook “is 
not very rosy,” thinks that increased 
selling expenses may pare profit mar- 
gins even further than they have al- 
ready been reduced. With his central 
systems moving well, however, and 
Affiliated’s boilers and burners going 
into what estimate 
will be another record number of new 
housing starts, Wampler is “generally 
optimistic” over his future this yea: 
If Affiliated Gas’ market run-up last 
month any indication, bargain- 
hunting investors apparently feel the 
same way about Carrier's future 


those of 
even 
over the 


room 


most economists 


was 
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B.C. FORBES & SONS PUBLISHING CO., INC. 


g” BESS 
A NEW SERVICE FOR 
PROGRESSIVE MANAGEMENTS 


FORBES RESEARCH, INC. 


] he announcement of Forbes Research Inc. is the 
culmination of more than three years of intensive investigation 
and planning, aimed at better serving the needs of business. 
Forbes Research Inc. has been organized and staffed to 
provide completely confidential and useful Attitude Research 


for all phases of business. Typical services include: 


Sales Research Product Development 
Consumer Motivation Product Styling 








Stockholder Relations Product Function 
Community Relations Pricing 

Marketing Studies Service Policies 
Employee Relations Brand Preferences 
Dealer-Distributor Relations Distribution 


—and many others — 








W rite today for your copy of this brochure 
which describes the development and 
unique features o} this modern, professional 
research service. 


a ai IRBES RESEARCH, INC, 


80 Fifth Avenue, New York 11, N. Y. 
Telephone CHelsea 3-8600 
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Are You Getting Your Share of Market Profits? 


CAN INVESTMENT PASTURES 
STAY GREEN IN 1955? 


A good question and one which our weekly advisory service 
will endeavor to answer for all subscribing investors during 
the coming year. 


Why you should subscribe — because 


INTERNATIONAL FINANCIAL DISPATCH 


is a complete four (4) Unit Financial Market Service . . 
1. Early Weekly Dispatch 
2. 
3. 
4. 


The Week-End Dispatch 
The Monthly Forecast 


The Annual Market Forecast. 


1. An early weekly financial picture of the probable effect 
on highlighted common stock prices—by recent changes in 
the political, economic, industrial and financial spheres — 


for your personal action and profit. 


2. The stock market's buying and selling power explained 
in terms of price objectives for the Averages and selected 
individual stocks. HOLD, BUY, or SELL become active 
highlights as the indicated price levels are attained 


3. Attention is directed to those changes in the trend of 
events — political, economic and financial have 
altered the near term outlook for earnings, dividends and 
prices for highlighted company common stocks 


which 


4. Annual forecast of favorable groups whose individual 
stocks purchased at opportune price levels in anticipation 
of mounting earnings, increasing dividends and sharply 
higher prices may afford our subscribers 
and income. 


unusual profits 


Let us show you the way to new 


Profit Osportunities 
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INTERNATIONAL FINANCIAL DISPATCH 


constantly Evaluates 


Analyzes and Projects the probable 


action of current economic factors marketwise. Our Weekly 


Dispatches — “Tue Earty 
Werek-Enp Dispatcu” 


Weekty Dispatcu AND 


THe 
written in marketwise basic Eng- 


lish—without charts, gtaphs or complex statistical sum- 
maries bring our clients considered opinions aimed at their 


personal profit and income, 


INTERNATIONAL FINANCIAL DISPATCH 


affords you 
mear term market outlook 
in our monthly forecasts for individual gains 


INTERNATIONAL FINANCIAL DISPATCH 


our subscriber — impartial appraisal of the 
highlighting special situations 


forecasting is based upon accumulated Wall Street experi- 
ence of more than 30 years. That's considerable market 


know-how to buy for just one dollar! 


And here’s what you get for $1.— 
(60-day trial subscription) 
. Eight Early Weekly dispatches 
. Eight Week-End dispatches 
. Continuing specific and un-hedged advice 


. Current and choice security recommendations 


. Special attractive dividend paying buys for capital gain 


. Names of two (2) outstanding special (Four Star) stock 


recommendations—one each month 


. Personalized analysis of your investment portfolio 


. Right to consult with us on any financial investment 


problem 


9. Annual Forecast— worth the full price alone 


Guat send in #7... 


To cover postage and we will send you our regular $150. yearly 
service for the next sixty (60) days. We want you to prove to 


yourself that our service can make stock profits for you. 


International Financial Dispatch 
150 Broodway—New York City 
Here's my dollar ($1.) — Rush me your first weekly 


dispatch ond keep them coming for the next 
sixty (60) days thereafter 


(Please Print 


State 


if not satisfied, unconditional money-back guarantee. 


Zone 
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1951 43FMAM IS AS OK OD 


THE FORBES INDEX 


Solid line is computed monthly, gives equal weight te five factors: 
. Hew much are we prod ? (FRB prods index) 


. How many people ore working? (81S non-agricultural em 25 
> Remeeinaiaty cxpemnaating? GAS eons Saeay eee 
in manutecture) 


. Are people spending or saving? (FRE department store sales) 
. How much money is circulating? (FRB bank debits, 141 key 
centers) 
Factors 4 and 5 are adjusted for valve of the dollar (1947-49 = 
100), factors 1, 4 and 5 for seasonal variation 
Dotted line is an B-day estimate bored on tentative Agures for five 
components, all of which are subject to later revision * 











*Final figures for the five components (1947-49 — 100 


Nov. Dec. 
Production 130.0 127.0 125.0 
Employment 113.7 113.7 109.4 
Hours 100.3 100.8 oR.) 
Sales 106.1 107.2 102.9 
Bank Debits 136.5 138.0 140.3 


Jan. (54) Feb. 
124.0 
108.5 
99.2 
104.1 
145.0 





THE MARKET OUTLOOK the 


stock 
topic ol 
bigger 

the 


means 


market again is a popular 
Why Our 


ever-before population 


conversation not? 
than 
redistribution of 

that 
normal of 
there 


community s 


by SIDNEY B. LURIE 


Pause for refreshment 


national income 


there is a new, and 


Tus is an opportune time to think in 
terms of the factors which could dull 
the public’s appetite for stocks. It is 
a good time, too, to concentrate on ing note stems from 
the issues that are “safe” rather than a simple premise: 
“exciting.” In excited, 


to topple the 1946 
speculative boom. 
Rather,the warn- 


higher demand for secu- 
rities 
the 


dising of the 


just as is for goods. With 


financial merchan- 
common stock idea now 
bearing fruit, there is nothing specially 
itself, in 4,000,000-share 


emo- alarming, in 


All of which is not by way of in- 
ferring that we face another major 
collapse. This is still a Big Era and 
a Big Market—the biggest in the his- 
tory of the present generation of se- 
curity buyers. Nor is it meant to 
express alarm over the FRB admoni- 
tion—via the margin lift—to be real- 
istic rather than reckless. Past history 
of such selective credit controls indi- 
cates that they only temporarily halt 
a strong uptrend. Similarly, the ten- 
tative prospect that the extreme 
shortage of securities is on the way to 
being relieved via an active new issue 
market is not necessarily a serious 
threat to the current price structure. 
It took an actual glut of new issues 
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tional markets, the 
last 15 points of 
the rise can prove to be a mirage. 
Just as erraticism is the “price” the 
security owner pays for the 410 level 
in the Dow, so the most spectacular, 
but not the most lasting, advances 
occur in the last phase of the rise 
Furthermore, the major impact of 
fund and similar year-end 
institutional investment buying al- 
ready has been reflected in the market 
place, which could mean that new 
fuel is required to fire the boilers of 
an aggressive buying interest. 

These negative comments are not 
meant to imply that there is some- 
thing dangerous in the very fact that 


pension 


daily 
back im 
And the 


measures 


activity. But if the glamour is 
Wall the 
sophisticated buyer 
risk 
the 
helped give 


Street, so is risk 
always 
against gain 

True basic factors which have 
birth to the post-election 
scramble for stocks are still a potent 


Not the 


population 


underlying force least is the 
fact that growth in 
the last three years has been as large 
as that in the decade 1930 to 
1940. With the having 
reached a new record high in 1954, 
and the national death rate having set 


oul 


from 


“baby cr op” 


a new low, our population may be 


one-third larger twenty years hence 


This is more than just a tremendous 


potential stimulus to business. It is a 





TMNT I) Levesemenc Survey’ 


Railroad Stocks in 1955 


BEHIND the sharp recent advance in Railroad stocks are favorable year-to-year 
earnings comparisons beginning to be reported and the promise of bigger 
profits in 1955, The large fixed costs characteristic of railroads cause earings to 
swing widely. (Illustration—an 11% decline in revenues in 1954 produced a 
41% drop in net income.) This year the pendulum is likely to swing upward. 
Value Line specialists look for a number of dividend increases during the year 
as capital expenditures ease and income expands 

Yet, the objective Value Line Ratings reveal that most Rail stocks are now too 
high relative to the earnings and dividends in sight this year. Although worth- 
while long-term growth is projected for some of these stocks, investors are ad- 
vised to use extreme care in choosing investments from this group at present 
market prices. 

The long range prospects of the Railroad group may be enhanced considerably 
by certain developments now in the earliest stages, such as piggy-backing, radical 
new passenger trains, removal of regulations, important mergers (some likely 
possibilities are listed), 

The new edition of Value Line Ratings & Reports brings you a full page 
analysis of each of 56 leading Railroad and Oil stocks. It includes specific esti 
mates of 1955 earnings, dividends, and normal prices for each stock; also fully 
disclosed potentialities for the 1958-60 period. The objective Ratings show which 
stocks are in a buying zone, which are in a selling zone. 


SPECIAL: You are invited to receive this 64-page issue covering 56 Rail- 
roed and Oil stocks os @ bonus at no extra charge under this Special Introduc- 
tory Offer. in addition, you will receive in the next 4 weeks new reports on 
over 200 major stocks and 14 industries to quide you to safer and more profit- 
abie investing in 1955. Your bonus issue onelyzes 56 stocks, including: 
Northern Ry. P ivania RR Stendord Ol! (ind.) 
ste Son on panes Phillips Heleetionss Stonderd Oil in. 4.) 
iMinols Central Shel! Ol! Texes Co 
1 Southern Pacific Tide Weter Ol! 
Southern Roilway Union Pacific 
Stenderd Oil (Cellf.) ond 33 others 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of Ratings & Reports—covering 200 stocks and 14 
industries. It includes also a Special Situation Recommendation, Supervised 
Account Report, 2 Fortnightly Letters and 4 Weekly Supplements. (Annual 
subscription $120). 


Continental Oil 


*New subscribers only. 
Pius the 64-page Railroad and Oil isswe ot ne extra charge. 


Name 


Address 


City Zone State 


The Value Line Survey tb» now used by over 12,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities 


Send $5 to Dept. F8-30 


The VALUE LINE Investment Survey 
Published by ARNOLD BERNHARD & Ce., Inc 
THE VALUE LINE SURVEY BUILDING 
§ BAST 44TH STREET, NEW YORK 17, WN. Y¥ 











We factually measure the effect of 
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BS. io for latest <a rr. qqveving 
present situation er 65 for month's trial 
em prompt refund at if mot satisfied, 
Available to new inquirers only. 
LOWRY’S REPORTS, Inc. 
250 Park Ave., New York 17, N. Y. 
Original Publishers 
Priee-Change-Volume Tabulation 
Daily releases from New York, Chicago, Los Angeles 


STOCK MARKET 
RADAR 


Scans the market daily for buy 
and sell points. Bullish and bear- 
ish blips show up with regularity. 
New enquirers send $1 for full 
information and next two regular 
weekly bulletins. 


PAUL DYSART, Stock Market Analyst 
Louisville 7, Ky. 














challenge to our productivity, particu- 
larly in the 1960s when the 37,000,000 


_ babies born in the last ten years are 


“growing up.” 
No less important is the fact that 


| the business mood today is one of 


quiet confidence. And rightly so, for 
our great nation has emerged from a 
quarter century of depression, hot and 
cold war. We've been living in a back- 
ground of uncertainty and fear which 


| was bound to have an adverse stock 


market influence. But no more! In 
the process of changing to a new 
environment, we've achieved a new 
degree of economic maturity, of per- 
spective. Witness the broad view now 
taken by most corporate officials 
Their thinking—and this means cor- 
porate planning—is in terms of many, 
rather than just a few, years. All of 
which injects an underlying stability 
never possessed before. 

This new constructive fundamental 
is particularly true now, when the 
entire free world is prospering. Con- 


trary to the experience in 1948-49, 


when a business readjustment here 
had repercussions in the rest of the 
world, Europe has been indifferent to 
the 1953-54 recession. The momentum 
that has been generated outside of this 
country, plus the upturn now under- 
way in the United States, may well 
usher in a new era of peace and pros- 
perity for Western civilization. This 
is the potential—and it could be very 
exciting on long-range view. 

But securities are a realistic as well 
as philosophic business, which brings 
to mind three thoughts: (1) It will 


| take a substantial increase in divi- 
| dends to make stocks invulnerable, on 


a yield basis, to any further change in 
money rates. (2) It will take a sub- 


| stantial increase in earnings to make 
| stocks so attractive that they tempt 


the sophisticated security buyer in 
quantity once again. (3) While the 
business outlook is, by and large, 
good, the current high pace of steel 
and automotive activity may be bor- 
rowing from future production. Which 
could mean a greater than seasonal 
third-quarter letdown even if the 
Administration makes no attempt to 
brake the building boom. 

True, there is little question but 
that corporate earnings will rise in 
1955—perhaps 10% on average. But 
there is room for debate as to when 
the discounting factor should come 
into play as a market force. Even 
more important, the consistent weak- 
ness in Government bond prices 
suggests that the entire corporate 


| bond structure is in the midst of a 


reappraisal to a higher yield basis. 


| Cautious as have been the Federal 


Reserve's moves to tighten credit, the 
end result is one of lessening the 
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relative attraction of common stocks. 
For the past year, the risk of selling 


too soon has been greater than the | 
risk of selling too late. The reverse | 


condition may now be at hand. Sure, 
this may be wishful thinking, for most 
financial columnists would prefer a 


less emotional approach to the secu- | 


rity markets than has been in evidence 
recently. But the risk of raising cash 
at the 395-400 level which prevails as 
this column is written seems to out- 
weigh the immediate upside possi- 
bilities. 

No question about it, the confidence 
that has been generated in ownership 
of common stocks cannot be lightly 
dismissed. Furthermore, the pause for 
refreshment that is on the horizon 
merely would result in an intensified 
interest in “safe stocks.” These are 
not difficult to find. Note the follow- 
ing, which are worthy of inclusion 


in any purchase list: American Air- | 
lines, American Locomotive, American 


Viscose, General Electric, J. J. New- 


berry, National Tea, United Merchants. | 


Issues such as the foregoing could 
star in the broad trading range now 
being “marked out” by the averages. 


From present evidence, the 1955 in- | 


dustrial average range may be be- 
tween 425-35 and 350-60. 





BR R.J-REYNOLDS 
TOBACCO 
‘COMPANY 


scene Makers of 


Camel, Cavalier and Winston 
R | cigarettes 


Prince Albert smoking tobacco 
Quarterly Dividend 


A quarterly dividend of 60c per 
shore has been declored on the 
Common and New Class B Com- 
mon stocks of the Company, pay- 
able Morch 5, 1955 to stock- 
holders of record at the close of 
business Februory 15, 1955. 


W. J. CONRAD, 
Winston-Salem, N. C Secretory 
Jonvery 13, 1955 


























COMPREHENSIVE 1955 
MARKET FORECAST and 
112 SELECTED SECURITIES 


1955 INVESTOR'S AID, 


which many consider their 
single most important aid to 
investing, gives the year’s 
outlook for business, security 
prices and 15 individual 
industries, 24 pages packed 
with facts, figures and 
suggestions you need for 
profitable investing include: 


14 Well-Chosen Growth Issues + 25 Income Oppor- 
tunities in Good Quality Shores + 8 Capital Gains 
Selections + 22 Attractive Low-Priced Issues + (Key 
facts and figures shown for each issue) 


5 Typical Portfolios (with a discussion of portfolio 


planning). 43 Selected Bonds and Preferred Shares 
(including 6 Tax-Exempt Bonds) 


Requests for copies of our 1955 rvestron’s ar will be filled 


in the order received while supply lasts. Address the Manager, 


Investors’ Service Department 


SEV) EF. HUTTON & COMPANY 


sac 26 Offices From Coast te Coast 
61 BROADWAY, NEW YORK 6 


WHitehall 4.2100 


Los Angeles - San Francisco + Chicago * Dallas » Kansas City 











PUGET SOUND POWER 
& LIGHT COMPANY 
* 


Common Stock Dividend 
Neo. 46 


The Board of Directors has declared 
a dividend of 43¢ per share on 
Common Stock of the Puget Sound 
Power & Light Company, payable 
February 15, 1955, to stockholders 
of record at the close of business 
January 28, 1955. 

PRANK MecLAUGHLIN 

President 

January 18, 1955. 
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LOSSES LOOM ON STOCKS 
NOW SCORING ADVANCES 


Special Babson “Switch” Bulletin 
Advises What to Sell and Buy 


Popular demand for some of the 
best-known stocks has pushed 
their prices beyond their value. 
Equally good stocks have been 
neglected since 1946. They're 
good bargains at their current 
low prices, 


70 Stocks Listed 


This Special “Switch” Bulletin 
lists 50 stocks on which Babson’s 
clients have been advised to take 
their profits. It also lists 20 
“bargain” stocks of high quality 
having less risk and better 
futures. The “buy” list — based 
on up-to-the-minute research 
covers stocks for income, capital 
gain, growth and speculation. 


BABSON’S REPORTS Dept. F-24 


Facts Dictate Moves 


The advice contained in this 
bulletin gives you the benefit of 
Babson’s 50-years’ experience in 
guarding investors’ gains through 
5 booms, 5 panics, 10 administra- 
tions and 2 world wars cover 
ing periods when the gains of 

ears were lost in weeks. This bul- 
Orin will be particularly valuable 
to investors whose experience has 
been confined to the present 11- 
year bull market. 


Yours for Only $1.00 


For only $1.00 to cover cost 
of preparation and mailing 
you get this chance to check your 
judgment against the advice of 

Jabson's over 100 trained invest- 
ment personnel. Write: 


Wellesley Hills 82, Mass. 








LEADERS 
1955 


Your plane for 1966 must weigh every 
possibility For example, is the market now 
in « climactic blowofl? Will feverish trad- 
ing activity soon climax the long advance 
of many stocks 
Will many leaders of 1954 be big disap 
polntments in 1066 Which leggerds of 
1904 will likely continue weak; which lag 
garde are probably sleepers poised for 
sharp upmoves in 1066 
Graphic stock analysis iets you see at a 
giance why certain stocks should be solid 
why others may be held but should not be 
bousl Why certain iseues should be heid 
end bought now tor big potential gains 
1965 
Moore-Mel Lines 
Pitt Cone Coal 
Pitt Coke & Ch 
Union Carbide 
Harbison Walker 
Assoc Drytoods 
Crown Cent Pet 


Chieago Corp 
Mo K Tex Ry 
Phillips Pet ACY tad 
Curtis Pub Miami Cor 
Pacific Tin Coty, Inc 
Wilson & Co Loew's 
Cautler-Hammer Northrop 


For 1955! Check These Stocks NOW 
Mel Pore Mines Goebel Brew 
Chia RT KEK Columbia Piet 
Diet Corp Seag Graham Paige 
Panhandle EPI Rariom St 
Am Smelt & Ket Hell Airer 
Lehigh Port Com US Freight 
Se P Rice Sugar Motor rod 
Te acquaint you with our service you mey reerive 
a graphic analysis of the above stocks and many addi 
tional iesues. Send $1 to cover costs tor series PF -2 
Oy send $5 tor series P-2 and tour-week Trial Sub 
scription including anigae MARKET X-RAY 
GRAPHS, plus Stock Gwide rating 425 active issues 
plus Beoklet “A New Look /nside the Market 


New imquirers only 


MARKET ACTION, w< 


P.O. Box 986, G.P.O., New York 1, N.Y 
AAAAAAAAAAA A 


Pantapec 
US Steel 


Pabeo 
US Gypsum 
US Lines 


Sinclair 


INVESTMENT POINTERS 


by JOSEPH D. GOODMAN 


New and old recommendations 


As a speculative investment, I again 
recommend Brandywine Racing Asso- 
ciation 6% bends, due in 1978, now 
quoted 85 bid, offered at 89, where 
they yield 7%, with an appreciation of 
12% if held to maturity 
operates a night harness-racing track 
just outside of Wilmington, Delaware 
very close to Philadelphia. The man- 
agement is highly 


The company 


regarded: two du 
Ponts are members of the board of di- 
Last 
7 


3% times the bond interest 


rectors year net income was 


special attention to an unu 


sua! investment situation, which might 
show a 50% profit in due time: Cleve- 
land Worsted Mills, traded over-the- 

er, now in the 80s. The company 
is a manufacturer of woolen and 
worsted fabrics for men’s and women’s 
clothing Between 1946 and 1951 
between $17.88 and 
1949 
dividend of $8 

As was general in the tex 


tile industry in 


earnings 
$37 37 per 


ana 


ranged 


share, and between 


1953, an annual 
was paid 
recent years 
1952, 1953 
to $5.05 in 1952 and $5.91 
in 1953. As a consequence, the dividend 
was reduced to $4. But 


earning 


i and 1954 


deciined in 


amounting 


capitaliza- 





ing to another banner year in ‘55. 
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2 NEW MIRACLE STOCKS FOR 1955 
LIKE GENERAL MOTORS? 


A Fifty-Point advance in Gen. Motors plus a 2-for-1 split followed our analysis 
of 40 leading advisory services which then showed Gen. Motors the top-rated 
stock, Now 2 other issues vie for first place as prime favor 

.. one is a fast-growing company with a dynamic record in its field . . 
earnings and price have been in a steady upward trend. 
reach an all-time high, and 1955 sales are expected to record a 35% increase. 
This stock is recommended by a dozen services. 


The other company’s revenue set a new peak in 1954 with all signs point- 
Dividend increase likely this year . 
capital appreciation potentialities very strong 
expansion program which will greatly enhance its industry position. 
potentials so strong, 11 Services say “Buy this stock at Market.” 


Would you like our “inside” detailed report on these two No. | stocks? It's 
yours FREE with 4 weeks’ trial subscription to the complete DUVAL’S IN. 
VESTMENT CONSENSUS service including DuVal's Growth Stocks, Little 
Blue Chips, Low-Priced Speculations and all Special Reports for only $3. 


—————--~~—~—~—~—§end No Money Now.—-——— 


DUVAL’S CONSENSUS, INC. 
Dept. 1-141, 41-43 Crescent St. Long Islond City 1, N. Y. 


Please send me Report on shove stocks PREP 
DUVAL'S INVESTMENT CONSENSUS for $5 (Air Mail $3.25) 


with 4 weeks 


of the Experts 
. sales 


1954 sales should 


. company engaged in vast 
Profit 





trial subscription to the complete 
Bill me at later dete. 


tion consists sole- 

ly of 135,000 shares 

and, at the end of 

1953, current as- 

sets amounted to 

$20 million (of 

which $5 million 

was cash items), and current liabili- 

ties only $600,000. Net working capital 

was equal to $144 per share, and total 

book value $180. With an improved 

outlook, the stock appears to be a 

great bargain 
Recently, I 


Products, around 22 


Motor 
Around 70% of 
the company’s sales are derived from 


recommended 


original equipment automotive parts 
with Ford important 
customers. The capitalization is small 
468,000 Last 
latest statement was pub- 
lished, net working capital amounted 
to the price of the stock, but because 
of a decline in the Chrysler business, 
earnings fell off and the dividend was 
omitted. Since then, the General Tire 
Company has been trying to buy con- 
trol and 


Chrysler and 


shares summer, when 


financial 


since my recent recommen- 


dation, it was announced that the em- 
ployees were also trying to buy an 
important Also, Chrysler 
production has picked up a great deal, 
as is well known. The stock appears 
to contain the elements of a very prof- 
itable speculation 

Okonite, a 


here 


interest 


recommendation 
American Stock 
manufactures electrical 
wires and cables, splicing tapes, and 
jointing and terminating accessories 
Customers are chiefly power compa- 
public utilities, municipalities, 
railroads, traction companies, indus- 
trial plants, and mining and construc- 
tion companies, At the close of 1953, 
long-term debt amounted to $3,250,- 
000, and capital stock, 168,000 shares. 
Net working capital amounted to $11,- 
870,000. Sales that year amounted to 
$54 million, which was the same as the 
previous year. In 1951, 1952 and 1953 
earnings were excellent, reaching $14 
per share in 1953. There has been a 
decline since, but the outlook is now 
good. The current dividend rate is $2; 
present price, $74. In my opinion, this 
company faces a fine future, and I 
think the stock has excellent appre- 
ciation prospects. Because of the 
small capitalization, care should be 
exercised when placing orders for the 
stock 

Since my recent (and frequent) 
recommendation of Western Auto 
Supply, it was announced that the 


new 
(listed on the 
Exchange), 


nies 


Forbes 





company will purchase 140 retail 
stores in the West Coast area from 
Gamble-Skogmo, Inc., which owns 
19% of Western Auto’s 751,000 shares. 
The acquisition would add between 
$25 and $30 million to the annual vol- 
ume of business and, in my judgment, 
further enhances the attractiveness of 
Western Auto stock. When I recom- 
mended the stock, the price was $50, 
where the yield was 6%; financial 
condition is very strong. The stock 
advanced to 56 when the above an- 
nouncement was made. I advise pur- 
chases on all reactions, as I am confi- 
dent the stock will advance into the 
70s in the next two years. 

I continue to recommend Western 
Pacific Railroad, now in the low 60s. 
In the last four years, the stock has 
ranged between 67 and 46. A $40 mil- 
lion Ford Motor assembly plant is now 
being built at Milpitas, California, and 
should aid carloadings substantially. 
Last fall, the company completed its 
recapitalization plan, retiring all pre- 
ferred stock through exchange for 
debentures and stock, or via redemp- 
tion. As a result, capital stock consists 
of only 566,000 shares, and $56 million 
funded debt (including $12 million 
equipment issues). The yield on the 
current $3 dividend is around 5%, but 
I think the outlook warrants belief 
that an increase might occur this year. 
In any event, it seems to me that a 
substantial profit might be made by 
patient investors, perhaps 50% to 
60%. 

Yellow Cab of Philadelphia is an 
attractive low-priced stock, traded 
“over-the-counter.” It is now 11, and 
yields 74% on the current 80c divi- 
dend. (The dividend was 90c in 1952 
and 1953.) The company operates 
more than 2,100 taxicabs in Philadel- 
phia and Camden, N. J. There are 
350,000 shares of stock, with earnings, 
since 1946, averaging around $1.37 per 
share. A recently authorized, mod- 
erate rate increase might improve 
earnings somewhat. Operating rev- 
enues in 1953 amounted to $17,652,000 
The company provides excellent serv- 
ice in the Quaker City district; in- 
dications are that continued growth 
appears ahead. 


Advance release by air mail of this reg- 
ular article will be sent to interested 
readers on the day of its writing. Rates 
on request. 
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Special Situations for 
EXTRAORDINARY 
CAPITAL GAIN! 


You are invited to join a small group of investors now profiting from THE OVER-THE 
COUNTER SPECIAL SITUATIONS SERVICE, designed expressly for capital appreciation 

This unique service—whose subscription list is limited to 2,000-——selects and recommends 
unusual Over-the-Counter stocks that are candidates for extraordinary capital gain over a 


period of time. Once a Special Situation has been recommended, continuous year ‘round 
supervision is maintained. 


Investors in Capital Growth will note that: 


Ga «All «92 Special Situations recommended to date have resulted in total profits of 
811.9 points against total loss of only 36.7 points. Total profits were more than 22 
times the losses 


a” CO: the 27 Specials recommended in 1954, 24 went up (as much as 176%), 2 are 
unchanged, and one went down (it went down 6° 


= A typical example of an Over-the-Counter Special Situation is National Co. recom- 
mended on June 21, 1954 at 8%. Since recommendation, 


this stock has 
appreciated 63% 


SPECIAL 
OFFER: 


You are invited to accept a 3-month Introductory Subscription te THE OVER-THE- 
COUNTER SPECIAL SITUATIONS SERVICE. You would receive o Summery of eli 
92 Special Situations recommended to date, latest Supervisory Reviews and all 6 
new recommendations during the 3-month period; in addition, at no extra charge, 
a complete binder containing original analyses of 36 selected Specials previously 
rec d, ding 7 Especially Recommended for purchase now. 





Backed by The Value Line Research Organization—-one of America’s largest investment 
research groups-THE OVER THE-COUNTER SPECIAL 8Ir ru ATIONS SERVICE searches 
out the special “work-out” values, abnormally high yields or unusually strong growth situations 
that offer possibility of extraordinary capital gain » reduce risk to the minimum, the Service 
selects only securities that appear markedly undervalued relative to current of prospective 
earning power and dividend paying ability. These soundly managed and adequately financed 
companies, as they gain seasoning, can advance widely in price regardless of the trend of the 
general market 


To take advantage of this offer, send $25 with your name and address to Dept. F-3, of 
mail coupon below 


THE OVER-THE-COUNTER 
SPECIAL SITUATIONS SERVICE 


Published By Arnold Bernhard and Co., ine. 


The Value Line Survey Building 
5 East 44th $t., New York 17, N. Y. 


NOTE: 1 you would preter | THE OVER-THE-COUNTER SPECIAL 
to receive a short-term trial SITUATIONS SERVICE 


of one month including two Dept. F-3, 5 East 44th Street 


previous rec ommendations, New York 7, New York 
two new recommendations, 


' 
' 
' 
& Please enter my 3-month Introductory subser 
ons as a a ee re § tion. | enclose check for $25. Send me A once 
ee ee P® § complete binder with currently recommended spe- 
riod, enclose $5 with your eres * 

name and address. ,= ereedy wee. 
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“PROFITABLE 
MARKET METHODS” 


by William Dunnigan 


fA COLUMBIAN 


CARBON COMPANY 


One-Hundred and Thirty-Third 
Consecutive Quarterly Dividend 


Simple working details revealed 
on most profitable method in 
both stocks and commodities, 


climaxing 25 years of research 


A quarterly dividend of 50 cents per 
share on the Capital Stock of the 
Company will gl March 10, 1955 
to stockholders of record at the close 
of business February 15, 1955 


LYLE L. SHEPARD 
Vice-President @ Treasurer 


Free folder: write for 8-12 


HOMER FAHRNE Coliternie 


Security Analyst since 1996 
Registered and Certificated 
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> FLASH ¢ 
ANNOUNCEMENT !! 


ATTACH $1 TO THIS COUPON AND MAIL 
For A Whole Month You Will Receive 


STANDARD & POOR'S 


Buy, Hold and Switch 
Recommendations on 
57 Clesely Watched Stocks 


Without additional cost you will also get 
data on share earnings 1054-54, indleated divi 
dends, current per cent yleid, Standard & 
Poors market policy and advice 
mended investment cash reserve 


on recom 


included in the closely watched stocks, you 
will find 18 sound issues for appreciation, 1s 
for appreciation combined with worthwhile 
income and 21 for income, most of which have 
long, unbroken dividend records 


ee Oe Oe 
ACT NOW—MAIL COUPON TODAY 

I enclose $1. Bend me Standard & 

Poors Kay, Hold & Switch recom 

mendations on 57 

stocks for the next month together 

with earnings, yield, dividend data 


closely watched 


and your market polley. Offer open to 

new readers of thie survey only 
Name 
Address 
City Zone 


Btate Date 


POOR’S 
Investment Advisory Survey 


Published by 


A-401.172 


Standard & Poor's Corporation 
(lL stablished 1460 


The Largest Statistics! and tavestment Advisory 
eenization in the World 


345 Hudson Street, New York 14, N. Y. 





72 STOCKS WITH PRICE 
RISE OF 1000%, OR MORE! 


Just look at this 12-year record 
pany with price rise of 125,900%, hotel operator up 
48,900%,, textile finisher with rise of 40,753%, dairy 
up 32,900%, coal company up 15,233% and patent 
holding company up 10,900% ! A 
these companies were little known “penny stocks.” 
Today, a $100 investment in each of these stocks in 
1942 is worth a grand total of $272,024! 

OVER-THE-COUNTER SECURITIES RE 
VIEW frequently discusses such amazing stocks, 
and presents similar convincing and factual evidence 
that the unlisted securities market has a profit po 
tential unmatched by any other investment market! 

The above information is typical of what you get 
regularly in OCSR. If you send for your subserip 
tion now, you will also receive a free reprint of the 
article which discusses in detail the amazing penny 
stocks mentioned above 

For just $4.50, you reeeive (A) One year’s sub 
scription (12 issues) to OVER-THE COUNTER 
SECURITIES REVIEW; the only magazine ex 
clusively devoted to the unlisted securities market 

the “last frontier” for profitable investment ex 
ploration. This pocket-size monthly contains facts 
and fAgures on hundreds of companies; includes 
Monthly Review, Company Hiriefs, Earnings, Oi) 
and Gas News, Utility Notes and Forecasts. (B) 
Privilege of using OCSR's famed Free Literature 
Service to obtain top-notch broker reports on “spe 
cial situations 
Send 84.50 For Vear's Subscription to 


Over-The-Counter Securities Review 
Se. 5S Caeeaisen, Fe 


aise ebteln « 
of “oven Tra ounirdh, sic stcuniries HAND. 
. 3S 


wy holding com 


‘dosen years ago 


MARKET COMMENT 


by LUCIEN O. HOOPER 


Anticipating a quieter and less exciting market 


nature abhors a vacuum 
and tries to escape from it. It is ab- 
normal. In Wall Street, the stock 
market abhors abnormal conditions. 
Just as nature “revolts” from a vac- 
uum; the stock market “revolts” from 
highly unusual conditions such as 
those prevailing just prior to the ear- 
ly January setback 

It is logical, therefore, to expect (in 
the immediate future) a quieter, 
exciting 


In science 


less 
more 
two-sided stock investment situation 
That does not mean trends have to be 
reversed, or that there is anything in 
the picture to justify investors in sell- 
ing well-selected positions in equities. 

It does mean that we 


more selective and 


may have a 
longer period of irregularity and rel- 
ative “uncertainty,” and that the lows 
of January 18 (385.65 in the D-J 
Industrials) are not necessarily the 
lows for the setback 

This would 
D-J Industrials go 
365-370 
decline 


writer like to see the 
back to around 
which would be about a 10°, 
from the high of 412 on Jan- 
uary 2. He thinks it would be a good 
thing for the stock market, for inves- 
tors, for the economy and for the bro- 
kerage Such a decline, in his 
opinion, would not justify selling by 
investors of the type he likes to ad- 
vise 

I always dislike to say things like 
this because people read things into 
them that are not intended. Obvious- 
ly, I do not know how low the aver- 


business 


age will go; and I 

might do entirely 
different things 

with the same 

stock for one in- 

vestor than I would 

do with it for an- 

other, depending on the 
aims and personality. 

The thing that has been most “ab- 
normal” about this market for the last 
15 months has been the absence of the 
usual corrective setbacks. I expect 
more irregularity this year than last 
year; but I think the general direction 
of prices still will be upward—with 
more and sharper setbacks. Don’t 
read into this any overall advice to 
liquidate and take profits, because 
nothing of the kind is intended. 

And don’t worry about this coming 
Congressional investigation of the 
stock market! If it takes the tact sug- 
gested by Senator Fulbright it can be 
most salutary. One thing is sure to be 
brought out: that the reluctance of 
investors to pay the 25% long-term 
capital gains tax is restricting the sup- 
ply of shares and adding fuel to the 
flames that cause the rise in prices 
It also may be indicated that many 
corporations have hesitated to add to 
the supply of shares by seeking new 
money through stock sales (a) be- 
cause the cheap money and tax policy 
makes it less expensive to finance 
with loans, and (b) because many 
corporations would “dilute their eq- 


investor’s 
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uity” if they should sell stocks at 
current prices which are much lower 
than the replacement value of pres- 
ent properties. Wall Street’s nose is 
clean! This rise has not been manip- 
ulated by pools and the such! 

There is not a doubt in my mind, 
however, but that the credit authori- 
ties have the power to “restrain” and 
“tame” this rise. I question, however, 
whether they can do this without 
hurting business as well as the stock 
market; and I wonder how far they 
are willing to go in hurting business 
by restricting credit. Congress has an 
awkward issue to meet in this con- 
nection. There are some “excesses” in 
the field of mortgage financing, the 
causes of which are written into law. 
To end or alter “nothing down and 
forever to pay” in housing would hurt 
business! Yet, here is an obvious “ex- 
cess” which is a big facet in the out- 
look for the Building Industry Shares, 
and in the highly important housing 
boom. 

For better-than-average price per- 
formance this year, Pennsylvania 
Railroad stock at around 24 has defi- 
nite possibilities. This company has 
spent about $1 billion in rehabilitation 
and improvements in the 
years, and the results are coming 
home to roost. It is highly probable 
that this biggest American railroad 
system in 1955 will report an improve- 
ment in gross and net over 1954 in 
each one of the 12 months, perhaps 
earning $3 to $3.50 a share, against an 
estimated $1.30 to $1.40 in the year 
just closed. Furthermore, the increase 
should be continued (general condi- 
tions permitting) again in 1956. The 
stock probably will go on a 25 cents 
quarterly basis shortly (formerly paid 
irregular dividends twice a year) and 
there may be an extra at the end of 
1955. A really dynamic situation is 
developing in Pennsylvania's “Oper- 
ation Piggyback” which is getting un- 
derway this month. Optimistic sources 
hold out hope that this one source 
may add upwards of $100 million ad- 
ditional gross in the next two to five 
years. Incidentally, Pennsylvania is 
not exactly an unseasoned specula- 
tive equity. It has paid a dividend on 
.its stock in every one of the past 108 
years. The stock sold up to 47% in 
1946, and to 464 in 1945 

The Retail Trade business is sur- 
prisingly good, with some organiza- 
tions operating at a profit in the usu- 
ally poor month of January for the 
first time in years. It is understood 
that Gimbel Brothers (21) is doing 
rather sensationally better, and that 
the company’s report for the fiscal 
year ended with January will be 
“good” in spite of the bad Pittsburgh 
strike. Interstate Department Stores 


last six 


February 1, 1955 
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FIBERGLASS— New macic Plastic 


One of fastest growing industries— 
Used in hundreds of industries 


U. S. FIBERGLASS 


INDUSTRIAL PLASTICS, INC. 
CLASS “A” STOCK 


Price —$2'2 a share 
(A REAL GROWTH STOCK) 


Over $220,000 Cash recently put into Company's 
financing. 


Treasury thru public 


Current assets $204,000. Current liabilities less than $13,000 


(Nov. 30, 1954). 

Company's production expected to be greatly increased in next 2 weeks 
Owns modern, ideally located plant in near-by New York suburb. Now 
getting set to produce units such as film cases, film reels, beer and soft 
drink cases aid later a big diversity of products from outdoor furniture 
to automotive parts. 


over 


Fiberglass cannot rust, is corrosion-proof and fungus-proof. U.S. Fiberglass 
reinforced plastics are about 3 times structural 
Wonderful for boat hulls, auto bodies, building materials, ete. 
WE GIVE—“U. S. Fiberglass” a “BUY NOW” rating at the low price 
of $2! share—as a fast growth situation in the new and rapidly 
expanding fiberglass industry. 


stronger than steel 


aircratt 


2 a 


FM.2 


80 Wall St., New York BOwling Green 9-5240 


Send me new report on U.S. Pibergiass Industrial Plastics, Inc 


(Please print clearly) 


State 
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Specific grain advices with exact buy 
sell price stated in advance. All trades 
closed out 
wheat, oats, rye, lard, soybean oil and 
meal 
Air mail tree beyond 250 miles. 
Trial sub includes booklet 
Grain Trading.” 
ter, also seasonal trend chari on a grain 
which tends to rise at one season. 


NATIONAL GRAIN TRADER 


BULL 
MARKET 


Special 


GRAIN 
TRADING 


Advice on soybeans, corn, 


Published Monday and Thursday (all low-priced stocks) 


“Profitable Annual Forecast 


also 4 issues of the let Wonder Metals Report 

And—4 

specific buy and sell advice. 
Send $1.00 to Box 25 
(new readers only} 


MARKET DIRECTION, INC. 
712 S$. Federal, Chicago 5, Hi. 


wee} ervice 


New Subscribers Only 
Send $1 for Offer CF-25 


E. WACKER, CHICAGO |, 


HLL 








UVVVGOVQQQQ00000000000000000000000000S0000000000OUUUOUUUUOUU AAA EER 


$5000 Portfolio for appreciation 
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159 STOCKS 
THAT ‘“‘THE INSIDERS” 


ARE BUYING 


When “the insiders”—that is, officers, directors and holders of 
large blocks of a company’s stock—are willing to back up their 
optimism with dollars and buy THOUSANDS OF SHARES in their 
respective companies, these substantial purchases afford the best 
sossible proof of their confidence in the future of these stocks. 
FINANCIAL WORLD has prepared a new list of companies whose 
shares the insiders have been buying in recent months, the totals 
ranging from 1,000 to more than 50,000 shares. These consoli- 
dated reports of WHAT THE INSIDERS ARE BUYING are now 
published quarterly in FINANCIAL WORLD and assume added 


significance and value when compared with preceding reports. 


30 Selected Stocks 
To Earn More 
In 1955 


Value-minded investors will be interested in FINANCIAL WORLD's timely 
new study of 30 COMMON STOCKS which, because of increasing industrial 
activity and a better business outlook for these companies, SHOULD EARN 
SUBSTANTIALLY MORE IN 1955. The stocks selected are mostly of top in- 
vestment grade and enjoy RATINGS from “B”" to “A+” by FINANCIAL 
WORLD INDEPENDENT APPRAISALS. The group includes 16 stocks re- 
cently priced 16 to 46... 7 stocks priced 51 to 7! 7 stocks priced 
77 to 132, Considering high quality, indicated yields are well above average: 
Only 4 yields ander 4% . . 6 yields 4.3% to 48% ... 16 yields 
5.1% to 5.9% ... 4 yields 6.3% to 7.3%. 


For 52 years FINANCIAL WORLD has been supplying investment information 
and guidance—helping thrifty men and women to invest their surplus fands 
more wisely, more profitably, and with a maximum degree of safety. 


$4 VALUE FOR ONLY $3 
Save $1 on New Get-Acquainted Offer 


If you return “ad” with $3 for next TEN weekly copies of FINANCIAL 
WORLD, you will also receive “159 STOCKS THAT INSIDERS ARE BUY- 
ING”, “30 COMMON STOCKS TO EARN MORE IN 1955”, “Planned Pro- 
grams for Investing $10,000, $15,000 and $25,000 in 1955”, and TWO 
copies of valuable 64-page “Independent Appraisals of Listed Stocks”. Be- 
sides Digest of Recent Reports on 1,970 stocks, this monthly pocket stock 
guide gives our INVESTMENT RATING on EACH STOCK so you can reach 
wiser decisions as to new purchases and whether to dispose of any stocks you 
now own. 


Accept above Trial Offer at once and we will also send you “162 COMMON 
STOC KS DOWN 404% TO 684% FROM &-YEAR HIGHS’, with 20 issues attractive now; “Which 
Stock Groups Fared Best in 1964 Market?" ‘Which are the Glamour Stock Groups in Best 
Position Now and With Most Promising Future!" ‘Aristocrats of The Stock List" over 
100 N. Y.S. E. Stocks That Have Not Missed « Dividend in 25 Years or More, and ‘PLANNING 
THE INVESTMENT PORTFOLIO.” 


Or, return “ad” with $20 for yearly subscription (811 for six months) for 
complete 4-PART Investment Service, including Extras offered above, PLUS Personal Invest - 
ment Advice Privilege, AND Latest Annual $5 “STOCK FACTOGRAPH" MANUAL, 40th- 
Revised Edition. More than 47,000 wide-awake investors are paying us over $900,000 « year 
te obtain our service and to get Bi Values from their investment dollars. A trial will 
convinee you. ALL Your Money Back In 30 Days if not satisted 


FINANCIAL WORLD 


52 Years of Service to Investors 


86-P8 Trinity Ploce New York 6, N. Y. 
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(34) is believed to have earned close 
to $3.50 a share in the year just ended 
and the $2.50 dividend, which returns 
74%, is thought to be well protected 
over the foreseeable future. Conserv- 
ative people who would not even con- 
sider Allied Stores, which was avail- 
able at a 7% return, lately have been 
buying the stock eagerly for invest- 
ment on a 5.4% basis (American Tel- 
ephone yields only about 5.15%) 
There has been some very confident 
institutional buying in J. C. Penney 
This strength in Diamond Match 
(58), which was mentioned in the 
January 1 column, really is belated 
recognition of an unusual bargain in 
assets. There has been some merge: 
talk which probably is justified by 
negotiations which may or may not 
come to fruition, but in any event the 
dividend eventually may be liberal 
ized. I would hate to sell it here with 
the idea of buying it back cheaper 
It is understood that a realisti 
appraisal of the physical properties 
of U. S. Steel (71) would result in a 
bock value very substantially in ex 
cess of the $80 or so that will be indi- 
cated by the December 31 balance 
sheet. Indeed the replacement cost of 
S. Steel easily 
may be two or three times what the 


the properties of U 


corporation is selling for in the stock 
market. Profits in this stock bought 
at around 40 may be tempting, but | 
have an idea that those who sell it 
here will live to be sorry 

People who think Congress this yea 
may change the law about pricing 
natural gas at the well might take a 
look at Hugoton Production (around 
42 over-the-counter). The — stock 
could be one of the dynamic ones on 
such news If you have been read- 
ing about the uranium find in Okla- 
homa, you will be interested to know 
that Pure Oil as well as Climax Mo- 
lybdenum have leases in the general 
area. It probably is not big in relation 
to Pure Oil’s capitalization, but it is 
“something added” to Pure Oil, which 
is one of the writer's favorites 
United Merchants & Manufacturers 
(21), paying $1, looks like a good 
medium in which to share the grow- 
ing recovery in the textile business 
earnings could run at the rate of $3.50 
to $4 a share some time this year. In- 
cidentally, the company did very well 
all the way through the textile de- 
pression Chrysler’s new models 
seem to have made a big hit. Earn- 
ings for the first quarter are pro- 
jected at around $3 a share; there 
probably will be no change in the divi- 
dend until late in the year. 


Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing. Rates on 
request 
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BOOKLETS 





Valuable booklets are published by 
many concerns and made available 
free to interested businessmen. The 
best of these on matters of wide 
interest are listed as a service to 
Forses readers. Address your re- 
quest, by number, to: Subscriber 
Service Dept., Forses Magazine, 
80 Fifth Avenue, New York 11, N. Y 


361. Atomic Enercy—Whuy?: If any- 
thing keeps a utility man awake at night, 
it is probably the rising cost of fuel or 
the eventual scarcity of oil, coal or nat- 
ural gas reserves. Consequently, more 
and more utility operators are eagerly 
eying atomic energy as a possible source 
of fuel. Consolidated Edison Co. of New 
York, the world’s largest operating util- 
ity, is a good example. Recently, Hugh 
R. Searing, the president of Con Ed, ex- 
plained that he also was considering an 
atom-powered installation to serve the 
growing needs of the 85 million people 
Con Ed serves in the five boroughs of 
New York City and in part of neighbor- 
ing Westchester County. This booklet 
shows why Con Ed officials think that 
atomic fuel appears attractive as a future 
source of fuel. It is one of a series that 
the huge company plans to issue on the 
subject. As well as utility stockholders, 
this colorful, straightforward brochure 
will interest coal, oil and natural gas in- 
vestors (11 pages) 


362. A Farm CHance For Att Amer- 
cans: Here are the views of four business 
leaders on what can be done about dis- 
crimination by race, creed and color in 
U. S. industry. It is a follow-up to opinion 
analyst Elmo Roper’s pamphlet, “The 
High Cost of Discrimination.” Speaking 
out on the subject are Frank M. Folsom, 
president of the Radio Corporation of 
America, Modie J. Spiegel, board chair- 
man of Spiegel, Inc., the Chicago mail 
order house, Ivan I. Willis, vice-presi- 
dent of the International Harvester Co., 
and C. Virgil Martin, president and gen- 
eral manager of Carson Pirie Scott & Co., 
a Chicago department store (18 pages) 


363. Conrrot or FeperaL GOVERNMENT 
Expenpitures: The non-profit, non-parti- 
san Committee for Economic Develop- 
ment thinks that the Federal budget 
could stand a good job of editing. This 
brochure tells how it can be done. For 
one thing, says the Committee, the very 
bulk of the budget is a handicap. The 
1,288-page budget document for fiscal 
1955 weighed 5'2 pounds. Some of this 
weight could be sheared away, continues 
the report, if much detail, such as esti- 
mates on travel expenses, were deleted, 
then presented in a separate yearly re- 
port to Congress. Aside from paring away 
extraneous matter, the Federal budget- 
makers are urged to take less time in 
preparing the formidable document. Says 
the Committee: “With the Federal gov- 


ernment absorbing about one-sixth of all | 


the goods and services produced in the 
country, the control of government ex- 
penditures has become vitally important” 
(46 pages). 


February 1, 1955 








New rise ahead for 
AIR CONDITIONING 


STOCKS? 


| (yee nage dahapear of a big upturn in Air Conditioning sales 
this year call attention to some timely investment oppor- 
tunities in this growing industry. A rise of more than 20% in 
sales of room coolers is predicted; and, aided by the current 
building boom, another big gain to record highs in sales of 
complete home air conditioners. 


2 STOCKS TO BUY NOW 
BEFORE SEASONAL UPSWING 


Last year saw increased activity and higher prices for Air 
Conditioning Stocks in March, just ahead of the big selling 
season. In anticipation of similar action this year, our 
Staff is issuing a new Report on 12 leading Air Conditioning 
Stocks. Two that appear currently most attractive are 
recommended for purchase now. 


Send only $1 for your copy of this Report on “Winter Buys in Air 
Conditioning.” In addition we will send you without extra charge the 
next 4 issues of the weekly United Reports, covering Stocks, Bonds, 
Business Outlook, Commodity Prices and Washington Developments, 
(This offer open to new readers only.) 


r——— FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 ———= 
| BY AIRMAIL $1.25( | FM-32 
| 


| Name 
Street 
City State 


UNITED BUSINESS SERVICE 


210 NEWBURY ST. BOSTON 16, MASS. 


Serving more business men and investors then any other advisory service 




















10 STOCKS What About 


For Widest Gains Aircraft Stocks? 
in 1955 Do you own 


Douglas Aircraft 

The above is the title of a Special Study 
recently prepared by our research staff Northrop Aircraft 
Seven deeply undervalued speculative North Am. Aviation 
stocks are analyzed along with three in Curtiss-Wright 
vestment grade growth situations. Lockheed Aircraft 

A similar list compiled for cli- | United Aircraft 
ents a year ago gained an average G. L. Martin Co. 
90% in 1954, Bell Aircraft 
Grumman Aircraft 
Send for your FREE copy Boeing Airplane 


Included with a special Introductory 5- Fairchild Engine & Airplane 
Week Subscription to the S1X-page In- Republic Aviation 
vestors Research Service for only $1.00 McDonnell Aircraft 


Clip Check or Dollar Bill to Reports show which stocks in this strong 
This Ad and Mail Today to group carry “Hold ratings for long- 


term investment appreciation also 
481 stocks ranked in 44 Industries. Next 


REPORT F-56 3 weekly reporta FREE 


INVESTORS RESEARCH COMPANY Ach for reperte 718 


AMERICAN INVESTORS SERVICE 
New ¥ 


Santa Barbara, California Lerchmont ork 
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CANADA 


GROWTH POTENTIAL UNLIMITED 


It is well enough for one to say that “huge 
profits are bei in Canadian 
mining securities.” It is as well known in 
American investment circles as in Canada 
that opportunities for Profit abound in 
the Canadian security markets. 


INFORMATION at the SOURCE 


is The Key To Profits in Canadian Securities 


“CANADIAN MARKET FPORCASTER” ix 
designed to meet just such a need —direct 
from the mine financing centre of Canada 
in Toronto, Ontario—it is an Advisory 
Service that provides just such an “on 
the ground” source of INFORMATION 
as you need on Canadian mining deve! op- 
ments and Canadian Mining Market 
Profit Opportunities, 
Subscribers to “CANADIAN MARKET 
PORDCASTER” will receive weekly 
diagnoses of Market Trends, Economic 
and Political Developments, Canadian 
Mining News, Oi! News, Specific Com 
ments on Profit Leaders in the Canadian 
Market-AND definite BUY-HOLD- 
SELL recommendations. 


SHORT TERM INTRODUCTORY OFFER 


As an Introductory Offer to NEW 
Subscribers, you may enroll for a “get 
acquainted” period of 90 days for only 
ONE DOLLAR. The regular fee for this 
Service is $25 annually, six months $15, 
or $4 for three months. 
S Te enroll fer this Special 
a Subscription simply fil in 
the form below, attech One 
Detiar end mall at ence te 


CH.Corolis s. Co. 


80 King Sc. W., Toronw, Ont, Canada 
Regisiered as an Investment Adviser with 
the United States Securities and 
Exchange Commission 
Pomme MAIL COUPON NOW leanne 

CANADIAN MARKET FORECASTER 

G. KH. COROUIS & CO., Publisher eM 
80 King 8. W., Terente, Conede 

1 am enclosing One Dollar for my 90-day 
Tria! Subscription to “CANADIAN MARKET 
PORECASTER”. | understand this entities me 
to receive the same Service and Privileges 
as @ regular Subscription 


NAME 
(Please Print) 


ADORESS 











STOCK ANALYSIS 


Sobering up 


FRANKLY, I am glad that this crazy and 
exaggerated year-end advance was 
halted before it got completely out of 
control. It was beginning to look too 
much like a one-way street; it was too 
easy to make a quick profit in Wall 
Street; and too many people who had 
no business of dabbling in stocks to 
start with, developed illusions of 
grandeur just because a few specula- 
tions had worked out well 

The Federal Reserve Board’s order 
to increase margin requirements pro- 
vided the cold shower that was so 
badly needed after the final New 
Year's binge, and its continuing policy 
of tightening up credit in general is 
designed not only to promote sobriety 
in Wall Street, but also to prevent the 
business improvement which has been 
underway for the last four months 
from developing into another boom 
It's a lot safer to keep the economy 
running smoothly by the gentle and 
timely application of brakes than to 
let it go helter-skelter and wind up 
with a violent crash 

Stock marketwise the damage so far 
has not been serious. The Dow-Jones 
industrial average receded from its 
extreme intra-day peak of 412.47 on 
January 3 to a low of 385.65 on Janu- 
ary 18, which carries us back to the 
early December level. After a rise of 
153.40 points in less than 16 months, a 
setback of 27 points can’t possibly hurt 
anybody except those who had been a 
bit reckless these last few weeks. And 
for them it is better to get hurt a little 
now than a lot later. I don’t know 
whether this reaction will carry any 
further. Perhaps to 375, perhaps some- 
what lower, But it is improbable to 








HOW TO MAKE 
SHREWD SPECULATIONS 


in stocks under $5 


Now you can get revealing reports giving analysis and opinion 
on investment bargains in little-known stocks. 
stocks of HIGH-GRADE companies that are well managed, 
have good earnings prospects, yet are overlooked by the average 
We specialize in these stocks selling under $5.— 
A. J. G. of Westport, Conn., writes: “J now take 4 other services, 
but yours is one of the best 1 have seen for the small investor.” 
FREE TRIAL OFFER: No obligation. Write for a full month's 
trial subscription. See for yourself how you may benefit from 
“hidden” stocks that may show unusual profits on just a small 
Selected Securities 


investor. 


investment. 
Hillside, New Jersey. 


These are 


Research, Inc., Dept. F-26, 








by HEINZ H, BIEL 


be the beginning 

of a major down- 

ward trend. While 

it may take time 

to smooth the 

feathers which 

have been ruffled 

by the shakeout, 

the long-range investor has no cause 
to get unduly alarmed 

Lest people think that the stock 
market is too risky for the average in- 
vestor, it is perhaps timely to point 
out that Treasury bonds, the “safest” 
of all investments, also did not pro- 
vide an ironclad guarantee against 
loss. The long-term 3%s are down 
from 112 to 108, a loss equal to about 
15 months’ income; on the same basis, 
this is equivalent to a 21% point loss 
in the Dow-Jones industrial average 
Thus, everything considered, stocks 
did not do too badly after all 

Stock investors have a tendency to 
become more conservative in their 
selection after a decline has taken 
place. Unless we have reason to be- 
lieve that this is merely the beginning 
of a major downward trend—in which 
event cash is the only sensible invest- 
ment—this tendency towards greate1 
conservatism makes no more sense 
than to lock the stable door after the 
horses have run away. 

If the primary objective is to invest 
for capital gain, the best time to buy 
is when stocks are down. It seems a 
bit perverse that there should be a 
scramble for General Motors above 
100, but a strange coolness towards it 
at 90. Some of the stocks which have 
been suggested in this column in re- 
cent months have had a rather hefty 
setback. Like the rest of the market, 
they had gone up too fast. So when 
the long-awaited opportunity comes 
to buy stocks like Western Union or 
Republic Steel after a ten-point re- 
action, buy them and don’t suddenly 
reform and buy American Tel. & Tel 

Railroad stocks have taken a fairly 
severe beating, which is not too sur- 
prising because investors consider 
them temporary rather than perma- 
nent holdings. Some interesting op- 
portunities are in the making in this 
group. Among the better grade issues 
I suggest Santa Fe, Rock Island, Sea- 
board Airline and Illinois Central. For 
speculation in rails the best earnings 
improvement should be shown by 
those serving the industrial east, 
namely New York Central, Baltimore 
& Ohio and Pennsylvania. Alfred 
Perlman, the New York Central's new 
president, is reported to be doing an 
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Opportunities in WARRANTS 


lf You Are Interested In Maxing Each $1! 
Do The Work of $100 or $1,000 In A 
Rising Market Then You Should Be 
Interested in Common Stock WARRANTS 
What are warrants? 
How is it that each dollar wisely invested 
in warrants during a bull market may 
rt Bl capital appreciation as much as 

or more over the same dollar 

aed in common stocks? 
How do some warrants make sensational 
gains; $100 investments in some cases 
appreciating to as much as $50,000 in a 
few years? 
How do you avoid the equally great 
losses which may follow unintelligent 
speculation in warrants? 
What warrants are outstanding in to 
day's market and how should they be 
bought and sold? 


For the answer to all these questions, you 
should not miss the most widely-praised and 
only fulllength study of its kind-—‘‘THE 
s CULATIVE MERITS OF COMMON STOCK 
WARRANTS" by Sidney Fried. For your 
copy of this book detailing the full story of 
warrants, and a current list of 50 warrants 
™., should know about, send $2.00 to 


. M. Assecictes, Dept. 
— 220 Fifth Avenue, New 

i, N. Y., of send for 
aay descriptive folder 














COLUMBIA PICTURES 
CORPORATION 


NY 
a "a The Board of Directors at a 
meeting held January 1! 
1955, declared a quarterly 
dividend of $1.06% per share 
on the $4.25 Cumulative Pre 
ferred Stock of the company) 
payable February 15, 1955 


to stockholders of record F eb 
CU ruary 1, 1955 
i) A. SCHNEIDER 
Vice-Pres. and Treas 














NINE 
BULL 
YEARS 
AHEAD ?? 


Basic Analysis continues to demol- 
ish all known records for market fore- 
sight. We forecast this record breaking 
bull market in 1949. 

Don't be deceived by charts. Get the 
hidden facts that all the experts have 
missed. Why heavy money continues 
into stocks. Why this is the first PER- 
MANENT market in 30 years. Why 
prices are moving from undervalua- 
tion plateaus. The 4 PLUS money 
vista of 9 more years of money into 
stocks. 
A unique $2.00 
$900 offer to make you 
@ permanent cli- 

ent. All 3reports... 
1. Our Report of December 2\st, 
1953. Our incredible forecast for 1954. 
2. The unique study of September 
1954 “Nine Bull Years Ahead?” 

3. Our penetrating analysis at depth 
“What's Ahead for 1955?” 

Your money back if not impressed ... 


Cc. F. M. Williams 


36 West 40th Street, New York 18 
New York London 
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outstanding job, as was to be expected 
after his splendid record with the 
Denver & Rio Grande. 

Best proof that a great many in- 
vestors are more interested in safety 
and stability rather than spectacular 
price performance is the creeping ad- 
vance of the utility stock average to a 
new high. While the yield on basis of 
last year’s dividend payments is down 
to 4.2%, investors are justifiably hope- 
ful that further gradual dividend in- 
creases will improve this somewhat 
meager return. But this will hardly 
satisfy the need for a safe 6% yield 
which has all but disappeared. Even 
Seaboard Finance, which had been an 
old reliable yield “sweetener” for 
many years, is now selling on a 5.7' 
basis, although I am hopeful that the 
$1.80 dividend rate will be 
within a year 

Large yields are still available on all 
cigarette companies, but the lung can- 
cer scare has 


raised 


affected not 
smokers but investors, too 


only 
However, 
makers of snuff and chewing tobacco 
are reporting a modest improvement 
in demand and the better than 6°, 
yield on a stock like American Snuff 
(39%) perfectly safe. Last 
year’s earnings estimated at $3.25 a 
share were the best since 1949 and a 
further improvement is expected for 
1955 

Most investors who are primarily 
interested in income 


seems 


still pay insuf- 
ficient attention to tax-exempt bonds 
They forget that a tax-free yield of 
3% is the equivalent of 6% for in- 
vestors whose top tax bracket is 50% 
Especially recommended are the New 
Housing Authority bonds which are in 
effect an obligation of the 
government and, therefore, are 
Al-+4 The longer-term maturities 
yield more than 242%, tax-free. 

Also perfectly sound are the Puerto 
Rico Water Resources Authority Elec- 
tric Revenue bonds, rated “A’ 
yield 3% % and are fully exempt from 
Federal income and State taxation 
They qualify as legal investments for 
Savings Banks in New York State 
This “Authority” 
utility 


Federal 
rated 


’ which 


provides electric 
236,000 cus- 
tomers in Puerto Rico and its growth 
has been truly phenomenal, reflecting 
the rapid improvement in the Puerto 
Rican economy. Investors who have 
some misgivings about investing in 
Puerto Rico may be surprised to learn 
that, according to the prospectus, “the 
credit history of Puerto Rico .. . is 
a unique record of no defaults or de- 
linquencies.” This is a splendid 
and 3%%°%, tax-free, is a very 
generous return. 


service to some 


record 


Advance release by air mail of this regular 
article will be sent to interested readers 
| on the day of its writing. Rates on request 








ree 
ormula 


For short term swing 
trading in grains... 
OR active stocks... 
(Check which). 

No obligation. Just clip and mail 


with stamped SELFP-ADDRESSED 
ENVELOPE 


Name 
iddress 
City 
LESTER 8. ROBINSON 
1204 Russ Building 
San Francisco 4, California 











DIVIDEND NOTICE 
SKELLY OIL COMPANY 


The Board of Directors to- 
day deciared a quarterly 
cash dividend of 45 cents 
per hare on the common 
stock of the Company, pay- 
able March 4, 1955, to stock- 
holders of record at close of 
January 25 1955 


business 


c. tL. Swine, 


Januery 11, 1955 Secretary 











SOYBEANS! STOCKS! 
WHEAT! CORN! COTTON! 


THESE 5 GREAT, ACTIVE MAR- 
KETS could make YOU a FORTUNE 
in 1955! 

But DON'T trade BLINDLY! Make PROF 
ITS! NOT losses! Make yourself a NEST 
EGG—NOT a goose egg! 35 YEARS ex 
perience (since 1919) back EVERY morket 

advice WE give! 

jubacribers le enclosed ck for 6© mo 
service, YOUR ie BEST serv 
ice in the cor 0 [x ou definitely 
tell us wher i how t iv or sel the BEST 
commodit o 

worth ma 

yo for 

they taught 

Dec, 5 1954 

a a 


m ry f ; 
CERTAINI 
N. J [ere 
first subeacril 
market 

April He 

He bought 
stocks 

for 1 yea 


husband (who 


r sent check 
ibbock Tex Jan 


| ms 
HOW MUCH can o s ce le orth to YOt 
Not one red cent UNL) rot TAKE IT 
iainted, NOW ' Our next 5 market 
1/1 S markets mentioned above 
rOCcK WHEAT. COTTON 
ers mailed TWICE-A-WEEK 
(Tuesdays and Fridays) also our latest list of 
l-above average stocks that should DOUBLE 
present price-ONLY $1.00 for EB’ VERYTHING 
se order form below NOV 


MARKET ADVISORY BUREAU 


Dept ri P.O. Geox 2106, Atlanta {, Ga 
Send EVERYTHING mentioned above via 
air mall Fr losed $1 in fu payment 
NAMF 
ADDKI 














COMMODITY TRADERS: 
Don’t Guess—Know the Facts! 


io evellabic after years of research end test 

ing on snelytically sound method of 

observing 

6) The beele long and short term trend in com 
tmerM ties 

b) Which commodities ere oversold and in 
uptrend 

c) Which commodities are 
basic dow ntrend 

REMEMBER: Profits come onty through ac- 

curete knowledge of All, market date 

guesswork with the sccurste facts 

turn lows inte profit 


30 DAY TRIAL OFFER 


ONE DOLLAR ili bring you the book 
! 


Commodities vi 


besle 


overbought and in 


Hep lace 
you need 


Profits 
& month's trisi of 
© weekly service 2 

y ttep t more 
s from « mB 7 

Write 
TODAY! 


CRAWLEY’'S ANALYSIS + Dept. FC-2 
Pubished by MARKET RESEARCH, INC. 
108 S. LOS ROBLES « PASADENA 1, CALIF. 


URANIUM! 


From Bulletin of 6/21/54 “If you 
Want a Stake in Uranium-—-Buy 
ALGOM" Stock was $5 

now (1/17/55) it is $13.50 


SPECIAL INTRODUCTORY OFFER 


To acquaint new readers with our 
unusual service, we will send: 


""S Lew Priced Stocks te 








* Report F.21, 
Buy Neow."’ 


Reports F.32 & 35 which detail ectual 
example of OVER 40% PROFIT im « 
high grade stock in ONLY 6 WEEKS’ 
Time 


Report F.20 our OUTSTANDING 
PROFIT-MAKER plus one full month's 





cornpiete service 


ACT NOW—all for ONLY 


THE INCOME BUILDER 


RIVER EDGE . WEW JERSEY 














THE COLUMBIA 
}GAS SYSTEM, INC. 


The Board of Directors has declared this day 
the following yuarterly dividend 


Common Stock 
No. 81, 20¢ per share 
peysble on February 15, 1955, to holders of 
record at close of business January 20, 1955 


Dace Pascee 


Jawuary 6, 1955 Secretary 














Unireo Srares Lines 


: Company 


Common 
Stock 
DIVIDEND 


The Board of Directors has authorized the 
peyment of a dividend of thirty-seven and 
one-half cents ($.57')) per share payable 
March 11, 1955, to holders of mmon 
Stock of record February 25, 1955, who 
om thet date hold regularly issued Com- 
mon Stock ($1.00 per) of this Company 

CHAS. F. BRADLEY, Secretary 
One Broadway, New York 4, N.Y 





THE FUNDS 





SERMON FOR 
BULLS 

1954 was the 
holders 


ened by 


SOLD-OUT 


year longtime 
of common stocks were fright- 
gyrating Those that 
soon but to 
watch sourly from the sidelines while 
their former 
heights. For 
montn 


many 


prices 


sold too had no choice 


holdings soared to new 
these sold-out bulls last 
came a resounding sermon 
from one of the nation’s leading au- 
thorities on investment companies 
Despite the great market rise in 
1954,” said Arthur Wiesenberger, head 
of the New York Stock Exchange 
house bearing his name, “many in- 
vestors are less happy at the beginning 
of the new year than a year ago 


too many thei: 


lost stocks’ on the 
way up 


“This 


draw ing a 


Wiesenberger 
that 
fund 
not true of the typical mutual fund 
shareholder He did not ‘lose his 
he did not hold a lot of poor 
rming 


went on 


moral will cause no 


frowns in 


mutual circles 


was 


stocks 


perf issues.” Wiesenberger is 
qualified to speak on the sub- 


his firm publishes every year a 


well 
ject 
big, detailed “Investment Companies’ 
manual, regarded by many Wall 
Streeters as a virtual bible of invest- 


ment trusts, both 


open-end and 


closed-end 

The tong View. Wiesenberger does 
not claim that mutual fund stockhold- 
ers can make out better than that 
successful minority of well-informed 


sure-footed 


experienced investors 
who buy and sell individual stocks 
He does maintain that the funds “are 
staffed by professionals who take the 
long view and who through long 


experience have 


learned to avoid 
many of the pitfalls that trap so many 
investors.” In other words, the mu- 
tual fund shareholder is not likely to 
be left at the post in a bull market 
with one of those stocks that 
refuses to 


way 


either 


move or runs the wrong 


To point up his “sermon” 
berger’s 


Wiesen- 
statisticians compiled the 
1954 results of 60 mutual funds, then 
compared them with two 

market barometers: the 
Industrials 
90-stocks 


enberger 


leading 

Dow- 

and Standard & 
According to Wies- 
10 of the funds moved up 
faster than either average. The cham- 
pion was a common stock fund which 
rose 61% in the year, 10 points ahead 
of both indexes 


stock 
Jon 8s 


Poor 5 


Even the more pon- 
“balanced funds” moved up 
with the bull market, turning in ap- 
preciation records that averaged 30° 
or bette 


der us 


This, of course, cannot al- 
ways be said of those who “sold too 


38 


or of those who 
the “wrong” stocks. 

Selectivity. A similar point is made 
in a slightly different manner by Chi- 
cago’s Selected American Shares, Inc 
Management, a Selected pamphlet 
points out, is what the mutual funds 
are selling, and management is “a full 
time job” even in a roaring bull mark- 
et. Why? Because even in a bull 
market some stocks fall behind. 

Selected dramatizes this elementary 
but essential point by choosing the 
names of some stocks from its own 
portfolio that did well last year, then 
stacking them up against laggard 
stocks in the same industry. A few 
samples: U.S. Gypsum was up 94%, 
while in the same building industry 
York Corporation rose only 23%; in 
steel Bethlehem 118°, while 
Sharon crept up a bare 16° 

“Either of the two stocks could have 
found a place in most investment pro- 
grams,” the pamphlet went on, “but 
the results would have been less satis- 
factory if too many of the wrong ones 
had been chosen.” 

In other words, both Wiesenberger 
and the Selected management were 
saying approximately the same thing 
mutual fund stockholders may not get 
rich in the stock market, but they can 
expect protection from the kind of 
costly mistake that the uninformed, 
unguided investor is so readily prey 
to 


soon” invested in 


soared 


CROW TH 


As an industry, the mutual funds 
ended 1954 with total assets of $6.1 
billion for the 115 funds that belong 


BROKER WIESENBERGER: 
in a bull market, lost stocks 
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The Franklin L ife Insurance Company 


Cuas. E. Becker, Presipenr ¢ Home Orrice 


71 years of distinguished service 


Sprincrie.n, ILLinors 


Statement of Condition as of January 1,1955 


Assets... 


Cash ; ee ey 
*United States Government Bonds 
*Other Bonds 
First Mortgage Loans on Real Estate 
Federal Housing Administration 

Real Estate Loans 


$ 31,050,252.06 
112,279,527.90 


Loans to Policyowners 
(Secured by Legal Reserve 
Real Estate . Bee’ 
(Including $8,576,663 of properties acquired for investment.) 
Premiums in Course of Collection 
(Liability included in Reserve) 
Interest and Rents Due and Accrued 
Other Assets 


Liabilities... 


Legal Reserve on Outstanding Contracts 
Premiums and Interest Paid in Advance 
Other Policyowners’ Funds 

Reserve for Taxes payable in 1955 
Accrued Expenses . 

Suspense Accounts 

Other Liabilities 


Surplus Funds... 


Capital 
General Surplus 


$ 6,937,500.00 
19,312,500.00 


$ 10,179,800.74 


143,329,779.96 
65, 344,217.45 


33,417,937.20 
12,546,370.41 


12,237,756.30 
10,748,069.32 


1,996,455.53 
1,217,423.67 


$291 ,017,810.58 


$234,532,115.00 
9 339,802.22 
14,812,644.57 
1,492,590.52 
439 768.59 
9,178,015.81 
1,972,873.87 


$264,767 ,810.58 


26,250,000.00 


$291 ,017,810.58 


*Bonds are valued as prescribed by the National Association of Insurance Commissioners 


Insurance in force over *1,750,000,000 


THE LARGEST LEGAL RESERVE STOCK LIFE INSURANCE COMPANY IN THE 


UNITED STATES DEVOTED EXCLUSIVELY TO THE UNDERWRITING 


OP ORDINARY AND ANNUITY PLANS 











High points of our 
progress during the 
year 954... 


New Paid Business 


$399,620,754.00 


Asset increase 


$38, 347,986.38 


Increase in Reserves 


$28,553,664.00 


Increase in Surplus Funds 


$5,250,000.00 


Payments to policyowners and 
beneficiaries during year 


$15,677 ,349.23 


Payments to policyowners and 
beneficiaries since 1884, 
plus fund currently held 
for their benefit 


$426,115,274.48 





February 1, 1955 
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Southern California 
Edison Company 


DIVIDENDS 


CUMULATIVE PREFERRED STOCK 
4.08%, SERIES 
DIVIDEND NO. 20 


CUMULATIVE PREFERRED STOCK 
4.68%, SeRies 
DIVIDEND NO. 29 


The Board of Directors has 
authorized the payment of the 
following quarterly dividends 

251% cents per share on the 
Cumulative Preferred Stock, 
4.08% Series; 

40, cents per share on the 
Cumulative Preferred Stock, 
4.88% Series. 

The above dividends are pay- 
payable February 28, 1955, to 
stockholders of record Pebru 
ary 5. Checks will be mailed 
from the Company's office in 
Los Angeles, February 28 


P.C. HALE, Treasurer 
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GREAT NEW 
OPPORTUNITIES 


FLORIDA 


KEEP ABREAST OF NEWS, FACTS, 
VITAL DEVELOPMENTS THRU THE 


FLORIDA BUSINESS LETTER 


Plorida’s dynamic economy is unique, fast 
changing, filled with opportunities — if you 
know bow and when w act. The Plorida 
Business Lewer provides this vital informa 
tion twice-a-month the year round! 
tnveiveble tool for businessmen, property 
owners, investors, for making plans, evalua- 
ting markets, conducting business 
Answers questions about markets, new indus 
tries, real estate trends, business conditions 
Condenses « world of information into « 
“teletype style’ 4-page report for easy reading 
a complete service, including maps, news 
flashes, special reports by « staff of expert 
business analysts ——for only $2 a month—$l4 
for the entire year 
PREE TRIAL! Clip this ad to your letterhead 
and we'll send you details and start your 
subscription. If not satished after 5 issues, 
you may cancel without paying a cent! 


First Researcu Corporat 
OF FLORIDA 


60-A FIRST NATIONAL BANK BLDG MIAMI 





to the National Association of Invest- 
ment Companies. This represented a 
starting increase of nearly $2 billion 
or close to 50% in the 12 months. Of 
this $463 million new 
money actually paid in by the public; 
the rest was tacked on in paper profits 
added to the value of stock holdings 
The Association report also suggests 
that the mutual funds are still over- 
whelmingly bullish on the market: of 
this flood of new money, only $45 mil- 
lion 


sum was net 


was added to cash balances last 
year, the rest being invested in securi- 
ties. Holdings of cash and govern- 
ment bonds amounted to barely 5° of 
total 


assets at year end, down from 


6.4 at the end of 1953 


BARGAINS? 
“I like 


investor is 


stocks 
currently 


common many an 


telling himself 
but wheres 
the Dow -Jones 


around 400” ‘ 


can I find bargains with 
Industrials selling 
The Keystone Company 
of Boston has suggested one solution 
for thi 
stocks 


problem. “Seasoned Canadian 
’ Keystone declares in a recent 


memorandum, “would 


appear to be 

than _—itheir 

The Dow 

Industrials currently are sell 
13.2 times their 
past 12 months earnings, while 20 sea- 
soned Canadian stocks 
at 12 times 


considerably cheaper 
American counterparts 
Jone 


ing at approximately 


are selling 
their 1954 earnings.” This 
Keystone continues, is abnormal since 
“stocks of sound Canadian industrials 
traditionally sell at a 
earnings 


higher price- 
ratio than do their Ameri- 
can counterparts because of the more 
generous growth potential.” 

These 20 stocks, the Keystone memo 
only 24% from the 1953 
low-point to the final weeks of 1954 
The Dow-Jones Industrials, in the 
same rough period, were up 54%. All 
this, of is by way of a sales 
talk for the Keystone Fund of Canada. 
Ltd., one of Keystone’s family of 11 
mutual funds (Forses, Nov. 15) 


says rome 


course 


DIVIDEND 
NOTICE 
on Januory 7 

declared o regular quarterly 

dividend (No. 61) of thirty (30) 

cents per share on the Common 


The directors 


Stock, payable on March 21 to 
shareholders of record February 
15 The quarterly dividend 
(No. 77) on the 4% per cent 
cumulative preferred stock 
series A, will be paid at the rote 
f 26%, cents per shore on April 
|, to shareholders of record 
March 10 

W. D. FORSTER, Secretary 


SUNRAY OIL CORPORATION 
TULSA, OKLAHOMA 
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STAUFFER CHEMICAL 
COMPANY 


DIVIDEND NOTICE 


The Board of Directors has declared 
a dividend of 3244¢ per share on the 
common stock payable March 1, 1955 
to stockholders of record at the close 
of business February 15, 1955 
Christian deDampierre 


Treasurer 











SINCLAIR 
OiL 
CORPORATION 


Common Stock Dividend No.97 


The Board of Directors of Sinclair Oil 
Corporation on January 19, 1955 de 
clared from the Earned Surplus of 
the Corporation a regular quarterly 
| dividend of sixty-five cents ($.65) per 
share on the Common Stock, payable 
by check on March 15, 1955 to stock- 
holders of record at the close of busi 
ness on February 15, 1955 
P. C. SPENCER 
President 























Harbison-Walker Refractories 
Company 
PENNSYLVANIA 


January 19, 1955 
Board of Directors has declared for quarter 
ending March 31, 1955 DIVIDEND of 
ONE and ONE-HALF (14%,%) PER 
CENT or $1.50 per share on PREFERRED 
STOCK, payable April 20, 1955 to share- 
holders of record April 6, 1955. 
Also declared a DIVIDEND of FIFTY 
CENTS per share on COMMON STOCK, 
payable March 1, 1955 to shareholders of 
record February 10, 1955. 
Also declared further a 3% COMMON 
STOCK DIVIDEND payable April 28, 
1955 at the rate of 3 common shares for 
each 100 common shares held March 24, 
1955. In lieu of fractional shares, cash was 
directed to be paid at the rate of any ap- 
plicable fraction times $37, the approxi- 
mate market value of each common share. 

G. F. Cronmiuccer, Jr. 

Vice President and Secretary 


Pirrspurcu 








Your dividend notice in Forspes 
directs the attention of influen- 


tial investors to your company. 
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READERS SAY 





(CONTINUED FROM PAGE 4) 
such a policy I think it would result in 
increased goodwill for the industry. 
—J. B. SHores, 
Director, Employee-Public Relations, 
The Texas & Pacific Railway Co., 
Dallas, Texas 


Wrong Slot 


On January 1, 1955, Forses published a 
reprint of an article in Merrill Lynch, 
Pierce, Fenner & Beane’s Investor's Read- 
er, warning against penny stocks. Our 
company was included in that list. On 
further investigation, Merrill Lynch saw 
fit to publish . . . an explanation that all 
penny stocks are not bad, and that our 
company most certainly does not fall into 
the category of “glib promoters,” “phony 
stock salesmen” or “get rich quick art- 
ists.” Home Improvement Financing Cor- 
poration has some 600 stockholders in 20 
states, and I am sure you can understand 
the chiding that the management has 
taken since January 1. 

Mortimer L. ScHuitz 
Home Improvement Financing Corp., 
Plainfield, N. J 


Forses is glad to acknowledge Home 
Improvement Financing 
properly classed with the penny dread- 


fuls.—Epb 


Corp. as not 


Beware of the Bull 


I say “amen” to Mr. Biel’s statement 
wherein he emphatically tells us to “stay 
from the trash” now that 
stocks seem to be very high! 

Herman H. Mitcer, 
Buffalo, N. Y 


away good 


Security for Whom? 


Permit me to congratulate H. J. Upham 
upon his timely: reply under the head- 
ing “Socialistic Security” (Readers Say, 
Jan. 15). It is time for all of us to ponder 
the plight of people who have retired, or 
whe will retire during the next three 
decades, in an age of mounting 
fifty-cent dollars soon to be worth 35 
cents, and an IOU Social Security Sys- 
tem 


taxes, 


Havertown, Pa 


I agree fully with IL W. Lovelady’s 
views as expressed in your January 1 
issue regarding the cancerous social se- 
curity hoax. Both major political parties 
will some day rue their efforts to push 
and spread this sorry worm. 

—J. A. PHIcsin, 
Gary, Ind 





PHOTO CREDITS 
Pace 6—International (1). 
Pace 9%—International (1). 
Pace 10—International (1). 


Pace 23—Wide World (1). 





—M. A. MATHIASEN, 








February 1, 1955 





THE HOW anp WHY oF 
INVESTMENTS 


PRINCIPLES, PRACTICES and ANALYSIS 


by DOUGLAS H. BELLEMORE, Investment Counsel, 
and Chairman, Department of Finance, Boston University 


The Most Important Book on Investments FORBES Has Pub- 
lished Since Schabacher’s ‘Stock Market Theory and Practice” 


T HIS BIG VOLUME points up for you the investment problems arising out of 

the post-war years with particular emphasis on price as the most important 
factor you have to consider to make wise investment decisions from here on. 
Tells you when nof to buy “growth” stocks. Points out the weaknesses of the 
Dow Teenie and other technical forecasting devices. Explains in full the fool- 
proof methods of successful timing techniques you can use to avoid buying at 
the peaks. Supplies valuable guideposts to investment planning for the indi- 
vidual, as well as the institutional buyer. 


Discusses each and every class of security, including mutual funds, with specific 
tests for evaluating each. Devotes the last |3 chapters, a veritable book in 
itself, to security analysis with many actual examples of professional analyses. 
This section should prove invaluable to the sophisticated investor, fund manager, 
institutional buyer and professional analyst. 


The 198 charts and tables make it one of the most comprehensive investment 


books published. 


55 Charts & Ilils. 
142 Tables 


ABOUT THE AUTHOR 880 Pages 


Professor Bellemore combines 20 years’ experience 
in teaching investments with practical experience 
based on the successful handling of investment 
accounts by an investment counselling firm, with 

experience dating back to 1920. 


4 BOOKS IN 1 


Part |. The Field of Investments: Part Il. 
Materials and Mechanics of Investments; Part 
Ill. Investment Policies for Individuals, for 
Financial Institutions; Part IV. Security 
Analysis. 


TWO EDITIONS 
Complete 880-page text with 13 Chapters 


on Security Analysis, $10. Without Security 
Analysis section, $7. 


Please check your choice on the coupon 
below and mail with remittance today. 


ENDORSED BY LEADING UNIVERSITIES 
SUCH AS: BOSTON, CITY COLLEGE OF 
NEW YORK, IOWA STATE, LOYOLA, OKLA- 
HOMA, TEXAS, WASHINGTON and LEE, etc. 


B. C. FORBES & SONS PUBLISHING CO., Inc. 
80 Fifth Ave., New York Ii, N. Y. 
Please rush me Professor Bellemore's new book 


$10 for 


‘INVESTMENTS 
edition with 13 


in the edition checked 
Enclosed is 
Analysis 
Enclosed is $7 for 
Analysis 
(On N. Y¥. C 


If I am not satisfied with book, I may return it within 


chapters on Seenrity 


edition without section on Security 


for sales tax.) 


orders please add 3° 


7 days tor complete relund 
NAME 
(Please Print) 


ADDRESS 


CITY 
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THOUGHTS 





Through knowledge and under- 
standing we will drive from the temple 
of freedom all who seek to establish 
over us thought control—whether they 
be agents of a foreign power or dema- 
gogues thirsty for personal power and 
public notice 

Dwient D. E1msennower 


Freedom is the last, best hope of 
earth ApranAM LINCOLN 


The character and qualifications of 
the leader are reflected in the men he 
selects, develops and gathers around 
him. Show me the leader and I will 
know his men, —Artuur W. Newcoms 

If a man has a talent and cannot use 
it, he has failed. If he has a talent and 
uses only half of it, he has partly 
failed. If he has talent and learns some- 
how to use the whole of it, he has 
gloriously succeeded, and won a satis- 
faction and a triumph few men will 
ever know ~THomas WoLre 


Industry pays debts, 
creases them 


despair in- 
BENJAMIN FRANKLIN. 


I have lived a long time, and I have 
seen history repeat itself again and 
again. | have seen many depressions in 
business. Always America has come 
out stronger and more prosperous. Be 
as brave as your fathers before you 
Have faith. Go forward. 

—Tnomas A. Epison. 


How much easier our work would be 
if we put forth as much effort trying to 
improve the quality of it as most of us 
do trying to find excuses for not prop- 
erly attending to it. 

-Grornce W. BALLIncer 


That whicn we acquire with the 
most difficulty we retain the longest; as 
those who have earned a fortune are 
usually more careful of it than those 
who have inherited one COLTON 


Those who cause divisions, in order 
to injure other people, are in fact 
preparing pitfalls for their own ruin 

Curnese Maxim 


Laws and institutions are constantly 
tending to gravitate. Like clocks, they 
must be occasionally cleansed, and 
wound up, and set to true time 

Henry Warp Beecuer. 


ON THE BUSINESS OF LIFE 


Property may be destroyea and 
money may lose its purchasing power; 
but, character, health. knowledge and 
good judgment will always be in de- 
mand under all conditions 


Rocer W. Basson 


A community is like a ship; every- 
one ought to be prepared to take the 
helm Henrik lpsen 





B.C, FORBES: 


The three M’s of Management 
are Men, Methods and Materials. 
Of these three, the most impor- 
tant is Men, for no matter how 
efficient your Methods may be or 
how fine your Materials, success 
will not be achieved unless the 
right men are handling them. Of 
course, even the brainiest of men 
court failure if their Methods and 
their Materials are not right 
Andrew Carnegie deciared that 
though his whole plant 
burned down overnight, he could 
start up all over again, but that if 
he lost his organization of men 
he would be helpless. Get the 
first M of Management right, 
namely, Men, and the right 
Methods and the right Materials 
will follow 


even 











Government is not reason, it is not 
it is force! Like fire it is a 
dangerous servant and a fearful mas- 
ter; never for a moment should it be 
left to irresponsible action 

Grorce WASHINGTON 


eloque nee 


A great asset of any business is 
goodwill. This is a trite statement but, 
like so many self-evident truths, it sel- 
dom gets the careful consideration it 
deserves. Goodwill does not come 
through clarion advertising appeals, 
exhortations, protestations. Character, 
from which stems goodwill, is a 
quality of slow growth through per- 


formance —W. Aton Jones 


The art of taxation consists in so 
plucking the goose as to obtain the 
largest amount of feathers with the 
least possible amount of hissing. 

—J. B. Coisert. 


I hold this to be the rule of life, “Too 
much of anything is bad.”—Terence. 


Opinions cannot survive if one has 
no chance to fight for them. 
—TuHomas Mann. 


The power in which we must have 
faith if we would be well, is the crea- 
tive and curative power which exists 
in every living thing. 

Dr. Jonn Harvey Kewioce 


Time and money spent in helping 
men to do more for themselves is far 
better than mere giving. 

—Henry Forp 


The holy passion of Friendship is of 
so sweet and steady and loyal and en- 
during a nature that it will last 
through a whole lifetime, if not asked 
to lend money Mark TWAIN 


Never lose a chance of saying a kind 
word. As Collingwood never saw a 
vacant place in his estate but he took 
an acorn out of his pocket and planted 
it, so deal with your compliments 
through life. An acorn costs nothing, 
but it may spread into a prodigious 
timber. WILLIAM THACKERAY 


Creditors have better memories than 
debtors, and creditors are a supersti- 
tious set—great observers of set days 
and times. BENJAMIN FRANKLIN 

Whether you be man or woman you 
will never do anything in this world 
without courage. It is the greatest 
quality of the mind next to honor. 

—JamMeEs L. ALLEN. 


Some men’s words I remember so 
well that I must often use them to ex- 
press my thought. Yes, because I per- 
ceive that we have heard the same 
truth, but they have heard it better. 

—Ratenh WaLpo EMERSON 





More than 3,000 selected “Thoughts” 
are available in a 544-page book. 
Regular edition, $5. Deluxe edition, 
handsomely boxed, $7.50. 














A Text... 


hLmmentarp, Wau 


your tavortte 
ok is presented 
xte used 


Have we not all one father? hath not 
one God created us? why do we deal 
treacherously every man against his 
brother, by profaning the covenant of our 
fathers? 


—Maracui 2:10 
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AN IMPORTANT ANNOUNCEMENT: 


a new Forbes Division formed expressly for serving the investor with 


holdings of $25,000 or more who has neither time, professional training, 


nor the research facilities essential to achieving his investment objectives 


= too few people are in a position to keep up 
with the complex world of finance, we have detected, 
after a careful examination of literally 
thousands of investment portfolios, a 
woeful lack of planning on the part of 
most investors. In seven cases out of 
ten, there seems to be no long-range 


sonal service that will assist you in maintaining a 
long-term, “tailored to fit” investment program that 
will not only meet your objes tives. but 
also help safeguard your capital 
against major market reversals, 


In brief, from information which you 





program. Most portfolios are merely 


are asked to supply, our staff will first 
strike a balance between your resources 





collections of stocks which have been 
accumulated over the years with little 
or no regard for such important con- 





vo 








rire an 
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siderations as one’s tax bracket, age, 
responsibilities, etc. 

Unfortunately, all too many other 
wise successful men and women are 
unsuccessful investors. NOT because 
they lack the intelligence — but be 











and your requirements and then tailor 


individual investment program to 
best meet your objectives. Once your 


program has 





agreed 
upon, we will subject your securities to 
constant supervision 


been mutually 
take the initiative 
in making recommendations to you 
keep you fully informed on latest de 
velopments affecting your holdings» 
assign your account to a FORBES In 








cause they have neither the time, the 











vestment Counselor whom you may con 








research facilities, nor the professional 
training and experience necessary to do a consistently 
successful job. 

To help soli e this problem, to help reliet e the busy 
executive, the retired man or woman, the widow and 
others of inherited wealth of many of the cares of 
money-management 

the FORBES Organization has synthesized its 
unparalleled statistical-research facilities and has 
formed a new Division; FORBES PERSONAL IN 
VESTMENT MANAGEMENT 


a completely per 


THE FORBES ORGANIZATION 


is eminently qualified to supervise your investment 
program Its 38-year record of services to investors has 
earned it the respect, the confidence, the unshakable 
loyalty of thousands of investors who look to FORBES 
for investment guidance 

The broad scope of our organization, its deep penetra 
tion into the vitals of the financial community makes it 
unique in the field. As publishers of the world’s largest 
most influential financial magazine, as well as several 
more specialized investment services, FORBES has di 
rect, top-level communication with many leading 
rations which can prove to be invaluable in managing 
your investment program 
because FORBES has no 


com panies 


corpo 


Needless lo say connectior 


whatsoever with 


dealing in securities, he 
cause our only means to success is your success 


your 


best interests are our best interests 


sult at any time by letter, by telephone 
or telegraph, by personal visit 
Obviously, the full scope of this new Service, its 
purposes, its many advantages to those with $25,000 
and more invested in securities cannot be explained 
within the confines of this announcement. We have 
therefore prepared a descriptive booklet on FORBES 
PERSONAL INVESTMENT MANAGEMENT which 
we shall be happy to send you upon request 
We believe il will be to your adv intage to send 


for your copy today 


aa 


SEND FOR DESCRIPTIVE 

LITERATURE, NO OBLIGATION! 
borbes Personal Investment 
0 Fifth Avenue, New York 11 


interested in retaining the services of your 
new Division, FORBES PERSONAL INVESTMENT 
MANAGEMENT. Will you kindly send me 


details? My present investments are 


Manage ment 
N.Y 


I may be 


complete 
slued at approxi 
mately $ 


$ in cash for a 


I have an additional 


silable 


investment 
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Come aboard and see NORTHWEST Oxuz«t AIRLINES 
great new SUPER CONSTELLATIONS 


World's finest overseas airliners 


Huge Cabins create restful atmosphere of spaciousness. Big 
wide, comfortable seats, and altitude-conditioning, invite complete 
relaxation. Northwest's Super Constellations are coming soon 

on both the famous “Hawauan Express’ and “Orient Express 


Tempting meals are served in the grand manner, with the finest 
china and silverware. You can enjoy your favorite beverage, too! 
Thoughtful attention to your comfort makes your Super Constel 
lation trip to Honolulu or the Orient the finest you've ever had! 


New look, new luxury is typified by the smart modern lounge 
providing an intimate club atmosphere. Appointments throughout 
are styled to make your flight a gala occasion. Comfortable, low 
cost Tourist service, as well as luxurious First Class, available 


Shortest, fastest to the Orient. Fly Northwest's short-cut 
route from cities coast to coast to Alaska, Tokyo, Korea 
Okinawa, Formosa, Manila and to Hong Kong via Hong Kong 
Airways. Only Northwest offers this one-airline through service 





